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trict Tire Rationing Due After Jan. 
Light-Truck Ou 


o- 


Sparks 


No Gilmore Run 
No Soap Box Derby 
Sherman Was Right: 

‘War Is Hell’ 


By 
Chris Sinsabaugh 


F IT hadn’t been for the Japs 

touching off the bombs that 
brought us into this all-out war 
officially, the next “Sparks” col- 
umn would have carried a Los 
Angeles dateline and I would have 
been celebrating my 70th birthday 
in that city, incidental to the real 
reason for a trip to California. I 


was to have made the trip to) 
referee for the fourth time the an-| 


nual Gilmore economy run_ to 


Grand Canyon on Jan. 8. But I) 
have cancelled my reservations, for | 
there haint goin’ to be any contest | 


on that date. 
After hearing of the transfer of 


the Rose Bowl football game from | 
Los Angeles to Durham, N. C., I| 


began to “hae me doots” about 
the Gilmore run. Those fears were 


confirmed as I started to write this | 


column by a telegram from Johnny 
Weiser, who wired that— 


“The Gilmore Oii Co. has reached | 


the decision to postpone the Grand 
Canyon run because 


devoted to winning the war. If 
things calm down somewhat and 
automobile production should get 
back to anywhere near normal 
later in 1942, we will stage the con- 
test.” 


* * 


THERE GOES a chance to wear 
an official’s badge and look im- 


portant. The blow comes on top of | 


the receipt of a letter from C. P. 
Fisken, major domo of the Chev- 
rolet Soap Box Derby champion- 
ship at Akron. I have served as a 
badge-wearer of every one of the 
kid classics since it was inaugur- 
ated at Dayton in 1934, the only 
one on my committee who has that 
sort of a service record. I had 
sorta expected the bad news Fisken 
passed along in his letter, but still 
it was a jolt. In official language, 
he wrote: 

“Because of conditions now pre- 
vailing it has been decided to sus- 
pend the Soap Box Derby for 1942. 
We will review the matter again 
in the fall of 1942, and if con- 
ditions at that time warrant we 
will, with your cooperation, resume 
this great boys’ activity. 

“We regret, like everyone else, 
the necessity for this decision but 
we are sure that the reasons are 
perfectly obvious to you—first, the 
emergency at hand will require 
the energies of every one of us to 
bring it to a successful conclusion; 
second, the inability of the wheel 

(See SPARKS, Page 19, Col. 1) 
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‘Allocation Due 
Qn All Trueks 


For Civilians 


Future Car Production 
Will Be Decided at 
Jan. 15 Meeting 


DETROIT. — With Febru- 
ary production quotas for the 
automotive industry thrown 
}out the window, it was un- 
‘Officially predicted at the 
Office of Production Management 
in Washington last week that light 
truck manufacture for civilian use 
will come to a full stop Feb. 1. 

OPM officials are still working 
on a revision of the February quo- 
tas for new automobiles which 
were announced Nov. 19 and which 
the onset of war with the Axis 
quickly discarded, but it is indi- 
|eated that final decision will be} 
made at an all-industry meeting 
Jan. 15. There unquestionably will 
be a most drastic slash in new car 
| production but all indications are 
that output will not be halted en- 


Possible effects of the proposed 
rationing of trucks are discussed 
in detail in today’s truck section 
on page 7. 

tirely, at least not for a few 
months. 

In regard to the cut, a great deal 
will depend on the ability of the} 
industry to switch its labor to di- 


(See OUTPUT, Page 19, Col. 1) 
Motor Industry’s 
First Bomber 

Ready Jan. | 


DETROIT.—The first U. S. Army 
| bomber, to be built from parts fab- 
ricated by the automotive industry, 
will be turned out shortly after Jan. 
}1, the Office of Production Man- 
|}agement announced last week. 





| This first bomber will roll off the | 
production line of the new $11,000,- 
|000 bomber plant in Kansas City, | 
| which was built and partly equip- | 
|ped by the government and man- 
aged by North American Aviation 
| Co. 

The new plant will turn out two- 
engine B-25 bombers, with sub-| 
assemblies such as wing, tail and 
other parts, being made in the 
Fisher Body plant at Detroit and 
| Memphis. 
| Meanwhile, OPM said, work is 
|being speeded on other bomber 
|plants at Tulsa, Fort Worth, 
|}Omaha, and Willow Run, Mich. | 
with mass production scheduled to | 
| begin next spring. 

The Tulsa plant will assemble 
four-engine Consolidated B- 24 
| bombers, for which parts will be 
|furnished by the Ford Motor Co. | 
| Fore also will fabricate parts for 
| the B-24’s to be assembled at the | 
Fort Worth plant and at the Ford | 
plant at Willow Run. 

The Chrysler and Goodyear com- | 
panies will supply parts for the | 
Omaha plant which will produce | 
two-engine Martin bombers under 
management of the Glenn L. Mar- 
tin Aircraft Co. 


News Roundup .. . 


TIRES 
out details of strict rationing plan. 
cut 80 percent, with tires rationed 
story on page 1. 

NEW CARS 
of new cars; 


All-industry meeting 
likely that output afte 


—Ban on tire sales extended to Jan. 4, 


or Feb. 


while government works 
production due to be 
boards. See 


Civilian tire 
to consumers by state 


Jan. 15 to decide future production 
1 will be reduced to trickle 


but not wiped out. Allocation of cars to dealers and consumers likely. 


See stories on page 1. 


TRUCKS—Light-truck production expected to be halted entirely after 


Feb. 1; 
page 1 and page 7. 


rationing of trucks to consumers believed near. 


See 


stories on 


PARTS—Adequate supply of replacement parts seems assured for time 
being at least, with government ready to extend beyond Dec. 31 the A-1 
priority rating of parts makers. See story on page 16. 


PRICES—OPA expected to release 
compromise formula, allowing mark-up on both freight and 


this week; 


formula for new-car price ceilings 


list price, is expected. See story on page 1. 


SERVICE 
page 3). Dispatcher 


“Service only 


system 


salvation,”’ 
pays dividends to California dealer, 


dealers warned, (see story on 


(see 


story on page 16). Pontiac dealers offer new service program. See story 


on page 1. 


USED CARS—Government is working out details on ceiling for used 


car prices, (see on page 1). 


story on page 16. 


story 


DEFENSE—Extra $10,500,000,000 voted for war 
First bomber, assembled from parts built by automobile 


14). 


on page 
will be turned out shortly 


makers, 
GASOLINE- 


Canada to start rationing of gasoline Apr. 1, 
on page 6). Plan may be pattern for anticipated U. S. 


Chicago stocks rise sharply. See 


production, (see 


story 


after Jan. 1. See story on page 1. 
(see story 


program, aimed 


at conserving cars and tires, not necessarily gasoline. 


Compromise Formula Seen 


For New-Car Price Peg 


By Pete Wemhoff 
Managing Editor 

DETROIT.—Still convinced of | 
the need for ceilings over both new 
and used car prices, federal gov- 
ernment officials late Friday were 
polishing up details of a formula 
for new car prices, with the likeli- 
hood it would be announced early 
this week. According to informed 
sources, the compromise formula 
will include: 

A 16% percent freight markup, 
plus a 4 percent list price markup. 
(One of the original price formulas 
called for a 33% percent freight 
markup and 3 percent on list; the 
other called for actual freight 
charges, plus 5 percent markup on 
combined list and freight charge). 

Other highlights of the week: 

OPA continued work on a for- 

mula for used-car price sched- 


|ules. The schedules, it was under- | 
| stood, would not be announced 
| through OPA but would have that) 


agency’s sanction. 
Many car makers will reduce 
their multiple offerings to one 
line after Jan. 1; there’ll also be 
no designation for “chrome-less” 
cars. 
Due to the additional curtail- 
ment of December production, 


The Top Ten 


PASSENGER CARS 
First Ten in Registrations Re- 
ported in Automotive News Today: 


1941 1940 
Pos. Make Pos. 
1—822,436 Chevrolet 719,145— 1 
2—558,442 Ford 459,978— 2 
3—421,272 Plymouth 378,524— 3 
4—282,517 Buick 249,366— 4 || 
5—263,284 Pontiac 196,008— 5 |) 
6—211,913 Olds 166,773— 7 
7—198,761 Dodge 669,708— 6 

8—133,924 Chrysler $2,448— 9 

9—103,476 Studebaker 88,365— 8 

10— 84,535 De Soto 60,929—18 || 


| 
Tota] All Makes 
3,453,061 2,891,677 
For complete standing of all | 
makes, see Page 15, this issue. 


| Pontiac 


makers will be allowed to use, in| 
January, the chrome items which! 
already had been fabricated for | 
use on their original allotment of | 
cars for December. After that time, | 
any remaining chrome items may | 
be used only if they are treated | 
with acid or sand-blasting. 

In the works for use when car 

output is reduced to a trickle, 
probably in February or March, 
are two government allocation pro- | 
grams: one for allocating the 
diminished supply of new cars to| 
dealers, the other for rationing 
cars to consumers. It’s likely the | 
same state boards, now being set! 
up to handle allocation of tires, 
will be used for these anticipated | 
allocation plans. 

To further conserve both cars| 

and tires, the government has | 
under consideration a plan for al- 

(See DEALERS, Page 19, Col. 5) | 


| few months, 


Commercial Car News 
Section, Pages 7-13 
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tput is Likely to Cease 


an 


Civilian Output 
Of Tires to be 
Slashed 80% 


Emergency Uses Get 
Preference; Boards 


Being Set Up 


WASHINGTON.—With the 
ban on retail tire sales ex- 
tended to Jan. 4, the federal 
government proceeded last 
week on details of a strict 
rationing program under which 
civilian tire output will be cut 80 
percent and tire sales would be 
limited to emergency uses. 

Leon Henderson, declaring that 
for the present, tire sales to mo- 


BULLETIN 

WASHINGTON.—Control over 
the automotive industry, held 
for several months by Leon 
Henderson as director of civilian 
supply, was returned by execu- 
tive order last week to William 
S. Knudsen and Sidney Hillman, 
co-directors of OPM. 

OPM’s internal reorganiza- 
tion move, designed to cut red 
tape in the nation’s all-out war 
efforts, places all industrial 
branches of OPM directly under 
Knudsen and Hillman, with 
Henderson relegated to an ad- 
visory capacity. 


torists will be “virtually pro- 
hibited,” stated that rubber is the 
key to future new-car production 
and that a meeting Jan. 15 will de- 
cide whether the motor industry 
will be able to produce any new 
ears after Feb. 1. 

While it is considered improbable 
that new-car production will be 
wiped out altogether, there is every 
indication that output will be 
trimmed to a trickle for the next 
at least. After that 
time it is possible, provided war 
conditions warrant, that new-car 
production may be_ stepped up 

(Continued on Page 14, Col. 3) 


‘Service as Needed’ Plan 
Launched by Pontiac 


PONTIAC.—The first of the year | 
will usher in “Prescribed Service,” 
a new streamlined service plan for 
owners and _ dealers} 
throughout the country. 


Under Prescribed Service 


‘traditional method of basing serv- 


ice on car-mileage will be replaced 
by what Pontiac sales and service 
heads believe is a more practical 
plan of service based on the needs 
of each particular Pontiac car. 

For more than a year Pontiac’s 
general service manager, L. K. 
Marshall, and his staff have been 
developing this plan which they 
believe will fill the needs of both 
owners and dealers better than 
anything yet suggested. 

“In recent years more than 50 
percent of new-car buyers in the 
industry have been lost, by the end 


of the first year, to the dealers | 


the | 


who sold the cars,’ said Marshall. 
“Prescribed Service has been de- 
signed especially to help dealers 
keep their owners as service cus- 
tomers. 

“With Pontiac’s new Prescribed 
| Service, dealer-service will no long- 
ler be a luxury which many car 
owners can’t afford. Prescribed 
|Service is entirely individualized 
| for each car. It is based on driv- 
jing conditions and the driving 
| habits of each owner. Prescribed 
| Service will cost the average Pon- 
(Continued on Page 16, Col. 3) 


Next Issue Jan. 5 
Due to the holidays, Automo- 
tive News has combined the 
issues of Dec. 22. and Dec. 29. 
The next issye will be published 
Jan. 5. See box on Page 4. 
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New Priority Given Repair, Maintenance Equipment 


AUTOMOTIVE NEWS, DECEMBER 22-29, 1941 





P-100 Replaces P-22 
To Clarify Picture 


Special to Automotive News 

WASHINGTON. — Designed to 
help manufacturers to obtain re- 
pair, maintenance and operating 
supplies, a new order, known as 
Preference Rating Order P-100, was 
issued here last week by _ the 
Division of Priorities, OPM. It 
supplants P-22, the old Repair and 
Maintenance Order, now revoked. 

Main purpose of the order is to 
extend priority assistance to man- 
ufacturers and producers so that 
they can keep their plants and pro- 
duction machinery in good running 
order. 

The differences between P-100 
and P-22 are largely technical. 
However, some provisions of the 
old plan have been liberalized and 
a number of clarifications have 
been made in order to eliminate 
misunderstandings and misapplica- 
tions of the order which occurred 
in the past. 

Warehousing Is Covered 

The assistance granted by the 
order is not available for retail 
operations. It is available, how- 
ever, to the following: 

(1) Any governmental unit; 


(2) Any individual, partnership, | 


association, corporation or other 
form of enterprise engaged in one 


(a) Manufacturing, processing or | 
fabricating; 

(b) Warehousing — maintaining 
warehouses for storage or distribu- 
tion of any material; 


(c) Wholesaling—acting as a dis- 
tributor of products sold to manu- 
facturers, wholesalers, retailers or 
other persons not consumers; 

(da) Charitable institutions — any 
charitable or eleemosynary institu- 
tion which is recognized as such 


for its businesses and institutions. 

The former restriction on accep- 
tance of materials for inventory of 
maintenance, repair or operating 
supplies by producers using the or- 
der has been changed to permit in- 
ventory and stores not exceeding 
110 percent of the maximum dollar 
volume of such materials purchased 
during the corresponding calendar 
quarter of 1940. The previous fig- 
ure was 100 percent. 


This change has been made to 
allow for price increases. However, 
the Order now specifically states 
that no materials may be accepted 
for additions to inventories and 
stores of maintenance, repair and 
operating supplies until such in- 
ventories have been reduced to a 
practicable working minimum. 


On Overtime Basis 

Allowances for inventory use will 
be made for manufacturers operat- 
ing on an overtime basis as it is 
realized that overtime or extra 
shifts consume an abnormal 
amount of operating consumable 
|supplies and that an extra allow- 
;ance is necessary for maintenance 
and repair due to machine fatigue. 

It is not permitted to purchase 


;materials under the order for ex- 
| 
or more of the following capacities | 
to the extent that it is so engaged | 


or so acts: | necessary to increase the operating 


pansion or betterment of property 
or equipment. User in such a case 
should file form PD-1 when it is 


capacity of his business. 

The rating cannot be extended by 
suppliers except to replace mate- 
rials sold under P-100, and it must 
not be used to build up stocks in 
anticipation of filling rated orders. 


Producers and suppliers purchas- 
ing metal cutting tools as defined 
in order E-2—a must use the metal 
cutting tool certificate of inventory 
control, stating that the tools on 
the order will not increase stocks 


for purposes of the Internal Rev-/ beyond a three-month period. 


enue Laws of the U. S.; 

(e) Carriers — urban, suburban, 
and interurban common or contract 
earriers of passengers or freight 
by electric railway, electric coach, 
motor truck or bus, including ter- 
minals of any of the foregoing: rail- 
roads, including terminals; ship- 
ping—commercial carriers of 
freight and passengers by ocean, 
lake, river or canal, including ter- 
minals; 


(f) Educational institutions (in- | 


cluding vocational training) ; 

(g) Printers and publishers; 

(h) Radio — commercial broad- 
casting and communication; 

(i) Telephone and telegraph com- 
munication, including wire serv- 
ices; 

(j) Hospitals, clinics and sani- 
toriums; 

Other Listings Made 

(k) Petroleum and Natural Gas 
—discovery, development and de- 
pletion of pools of petroleum and 
associated hydrocarbons and deri- 
vatives thereof, and transportation 
of petroleum, associated hydrocar- 
bons and derivatives thereof; 


()) Irrigation systems, whether 
publicly or privately owned; toll 
bridges and toll canals; 

(3) Any person using tools or 
equipment to repair or maintain 
the property of any Producer as 
defined in the Order. 

P-100 continues the policy of 
protecting the health of the nation 


and maintaining necessary services! been re-defined to eliminate fuel. | 





Operating supplies covered by 
the order include files, hack saw 
blades, grinding wheels and any 
other items abraded and consumed. 


Can’t Be Purchased 
Parts such as gears, bushings, 
and other items incorporated into 
final products cannot be purchased 
under P-100. These items can be 
purchased, however, if the item be- 


ing manufactured is a repair or} 


maintenance item. 

The provision that the rating 
shall not be applied unless the ma- 
terial cannot be obtained without 
its use has been deleted from P- 
100. 

The original copy of purchase 
orders placed under the terms of 
| P-100 must be manually signed; all 
other copies must bear the special 
certification as indicated in the or- 
der. The Office of Production 
Management requires that one 
copy be retained for inspection. 
Any plant or business qualified to 
use the rating can do so without 
making application for its use. 

A supplier who does not physi- 
cally alter parts which he supplies 
to another is permitted to group 
several orders together so as to 
purchase in a minimum commer- 
cial quantity. 

Purchase orders for repair, main- 
tenance and operating supplies 
bought under the order must be 
made up separately from all other 
orders. Operating supplies have 


GREATER MOBILITY for Michigan’s state police, tightening up their pro- 


tection of vital war industries, is provided b 
lice cars, now nein rushed into service. 
e th headquarters by two-way radio, ready for any alarm. 
e County State Patrol and Plymouth Sales Manager Joseph 
e, right, review pert of the new fieet on its way to Lansing for im- 


constant contact w 
Above, the Wa 
E. Ba 


media cal areas. 


assignment to cri 


a new fleet of special Plymouth 
hese new mobile units will keep 





Studebaker Managers 


Confer... 





KENNETH B. ELLIOTT, Studebaker vice-president, gathered regional man- 
—- in his office last week for a discussion of sales problems on the road 
a 


ead. Here, left to right, are A 


Chanter, Boston territory; Robert F. 


Gloster, assistant sales manager heading up New York territory; Elliott, and 


Geo. E. Read, of the Pittsburgh branch. 





HOME OFFICE confers with field captains. C. S. 
He is shown here with, left to ae te Erdman, Philadelp 
le 


R. Davis of the Atlanta territory; 
Bend branch. 


Fletcher, 
sales manager, held a meeting in South Bend last week with pegmeant managers. 


Studebaker’s 


ia branch; Paul 
her, and S. B. Cochrane of the South 


Stiffer Price Curb Drafted 


By Senate Committee 


Special to Automotive News 

WASHINGTON.—A wartime 
price-control measure, calling for 
licensing of an estimated 2,000,000 
business units, was agreed upon 
last week by a Senate banking sub- 
committee. 


Senator Prentiss M. Brown, 
Michigan Democrat, chairman of 
the group which re-drafted the 
price-control bill passed by the 
House, said that the new measure 
was “much stronger” and “met 
substantially the requests” of 
President Roosevelt and Leon Hen- 
derson, price administrator. 

Brown told reporters that he ex- 
pected that the Senate would ap- 
prove the measure as agreed upon 
although one controversial issue— 
the levels at which price ceilings 
would apply upon farm products 
| —was left for final decision by the 
| subcommittee Jan. 2. 


The committee decided that ceil- 
ings on farm products should not 
be fixed below prices on Oct. 1, 
and eliminated a House provision 





that these ceilings could not be 
below 1919-29 averages. It left un- 
decided, however, whether an al- 
ternative ceiling should be 100 per- 
cent of parity or 110 percent. 

(Parity is the price at which 
farm products have purchasing 
power equivalent to that they had 
in the 1909-14 period). 

Other major changes in 
House bill were: 

Agreement upon a single price 
| administrator with appeals from 
his actions to a special court of 
| federal judges. 

Provision for granting licenses 
| to all retailers and wholesalers 
| affected by the legislation, with 
the power to revoke these limit- 
ed to action in federal or state 
courts. 

Brown said that his group de- 
| cided against extending the bill to 
control wages or salaries. It ap- 
| proved House provisions relating 


| Detroit Car Salesmen 


Cancel Show Plans 


DETROIT.—Because of the war 
and shortage of automobiles and 
accessories, the Detroit Automobile 
Salesmen’s Assn. has called off its 
automobile show, which was to 
have been held Jan. 19-24. 

The salesmen planned the fete 
after manufacturers decided not to 


the 





have an exhibit this year. 


to wages on the understanding 
that they permitted a limited con- 
trol of wages in service industries, 
such as laundries. When the bill 
passed the House, members had 
said that there were no wage con- 
trols included. 


In concentrating the price-fixing 
powers in a single administrator, 
expected to be Henderson, the 
Senate group struck out the House 
provision for a five-member ap- 


peal board. 
* e + 


NADA Asks General 


Price Control 


WASHINGTON.—A brief giving 
its position on outstanding features 
of various price control bills was 
filed with the Senate banking and 
currency committee late last week 
by National Automobile Dealers 
Assn. The document was signed by 
L. C. Cargile, president of the or- 
ganization. 

The NADA indorsed general, in- 
stead of selective, price controls; 
establishment of a board of review 
for hardship cases and a provision 
for termination of the law on a 
definite date. 

Opposition was registered to in- 
clusion in the measure of any pro- 
vision for the licensing of business. 


Tire Rationing 
May Cut Car 
Use in Half 


HARTFORD, Conn.—W. Mark 
Hickey, president of the National 
Assn. of Independent Tire Dealers, 
terming an OPM proposal _ to 
ration rubber beginning Jan. 4 “a 
little too severe,” said last week 
“we can’t fight a war hiring mules 
and riding around in buckboards.” 

Hickey estimated that if ration- 
ing became effective as planned, 
the number of cars now in use 
would be cut in half by spring. 

Hickey suggested inauguration 
of a voluntary program of tire 
conservation by the public instead 
of the OPM proposal. 

cm 


Tractors on Steel? 

CHICAGO.—Reliable sources 
within the farm equipment in- 
dustry disclosed last week that 
their engineers are working on the 
problem of stripping all possible 
rubber from agricultural imple- 
ments. Spokesmen said undoubtedly 
tractors would be rolling on steel 
wheels again before another har- 
vest season. 


Nash Dealers Set 
Records for 


Fuel Economy 


DETROIT.—When F. J. Meeker, 
Chanute (Kan.) Nash dealer, drove 
718 miles to his home from Ken- 
osha, Wis., on a single tankful of 
gasoline, he set what is believed to 
be the highest fuel economy rec- 
ord ever achieved in a full-sized 
stock car operating under every- 
day driving conditions, it is re- 
ported by Nash-Kelvinator Corp. 

Driving a new Nash 600 directly 
from the line at the Nash factory, 
Meeker set a record of 35.92 miles 
per gallon, according to figures re- 
vealed Friday by W. A. Blees, gen- 
eral sales manager of Nash. 

Meeker led a group of 490 Nash 
dealers who drove nearly a half 
million miles to every corner of 
the United States. 

The dealers drove new Nash 
600’s right off the assembly lines, 
without special adjustments or 
preliminary break-ins, and piled 
up a mark of 486,354 miles over 
nearly every stretch of road en- 
countered by the motorist. They 
used 18,968 gallons of gasoline, 
Blees said, to establish an economy 
record of 25.64 miles per gallon. 

One group of 181 dealers, com- 
peting for special prizes offered by 
President George W. Mason, drove 
134,096 miles on 4,497 gallons of 
gasoline to set a mark of 29.8 miles 
per gallon. Meeker carried off the 
top prize—a new 600 four-door se- 
dan—for his 36-miles-per-gallon- 
mark. 

“We learned,” Blees said, “many 
facts that back up the U. S. de- 
partment of interior’s contention 
that America could cut her do- 
mestic gasoline bill at least 25 per- 
cent if motorists would all observe 
simple driving rules.” 





NSPA Conclave Urges 
Stable Gov’t Policies 


By Mel Adams 
Staff Correspondent 


CHICAGO.—After-market manu- 
facturers and jobbers got down to 
the serious business of putting 
their houses on a war-time footing 
last week at the 18th annual con- 
vention of the National Standard 
Parts Assn. in Hotel Sherman. 


Delegates, who attended in rec- 
ord numbers to the tune of about 
1,500, got up-to-the-minute reports 
from government officials, pledged 
their all-out support in the defense 
effort, and made pertinent sugges- 
tions of their own. 

The principal requests to the 
Washington officials, concerned 
with operations of the industry in 
war, were that government rulings 
be clarified, simplified and stabil- 
ized as much as possible. 


Burke Patterson, NSPA presi- 


dent, struck the keynote along this 
line when he said: 

“Within six months the major 
part of your business will be de- 
fense business. If you don’t get 
down on this basis, you will not 
be able to continue. Manufacturers 
must adjust themselves according- 
ly, and they must go out after de- 
fense orders instead of waiting for 
such business to come to them. 

“Our plea to the government is 
that we be informed three or four 
months ahead as to what we can 
build. We don’t believe the month- 
to-month arrangement is_ sound. 
Regardless of how much or how 
little our allotment of materials 
and products may be, we should 
like to know the answer with ex- 
actitude and sufficiently ahead of 
time. 

“I had hoped to bring a some- 

(Continued on Page 19, Col. 3) 
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_ WAS expected, this column 
got immediate response from 
coast dealers with reference to re- 
marks made last week on freight 
markup. I am familiar with the 
fact that department stores add not 


only freight, but trucking from 
depot to store, to their cost of mer- 
chandise before they compute their 
markup. 

Freight cost could hardly be 
handled as a separate item in 
merchandise of this kind. Freight 
cost, however, is handled as a 
separate item and billed net on 
most heavy merchandise and 
shipments of commodities. 

* * 


Controversial 


For 30 Years 

ERCHANTS could justify a 

markup on federal tax, as well 
as freight, on the basis that it ties 
up money in inventory and requires 
some bookkeeping expense. But, 
taxes are always billed net. It’s un- 
lawful to do otherwise. 

I merely wanted to point out 
the danger of asking the govern- 
ment to decide a question which 
has been very controversial in 
our own industry for more than 
80 years. I want to point out, too, 
that it is possible to win this 
concession, only to lose it again 
by having car discounts lowered. 


* * * 


Dealers Billed 
Many Net Items 


LL these questions must be de- 
cided on the basis of economics 
rather than on the basis of desire. 
It is only when decisions are made, 
based on economics, that a situa- 
tion is definitely and permanently 
settled to the best advantage of all 
concerned. 

A dealer gets his discount on 
new cars because he has to put 
considerable expense into show- 
rooms, service facilities and mer- 
chandising efforts. It has been 
the habit of automobile factories 
to bill him many net items, or 
items that are passed on to the 
customer with no profit to the 
dealer, in addition to the freight. 


* * * 


Need Men 
For All-Out War 


O, when we open up considera- 

tion of freight, we also open 

up a whole series of questions. 

I am much more concerned in 
the question of Industry vs. Gov- 
ernment regulations in our trade. 
It seems to me, now that OPA is 
considering a means of keeping 
automobile prices from spiraling, 
that they should use the most 
simple method available, and to 
use machinery already set up and 
functioning. We need our men 
and money for all-out war, not 
for the purpose of policing every 


retail automobile sale. 
* * # 


Should Include 


Every Item 
HIS simple method would be for 
the OPA to approve factory 
prices that include in each factory 
fob price every item for which the 
dealer is billed. This would prevent 
the misunderstanding which now 
exists and which is the principal 
cause of dealers being accused of 
“packing.” Under the system which 
now prevails, some dealers must 
add such things as federal tax to 
arrive at a local delivered price. 
Other dealers don’t, because the 
tax is already in the fob price. 
Once an all-inclusive fob price 
is set on all cars, the “packing” 
accusation would largely fade 
away. There would no longer be 
a big secret as to just what the 
fob price includes, and what the 
dealer is to add. These open 
prices would be known by the 
public. “Packing” could not pre- 
vail. Then the industry could 
continue on the free enterprise 
basis where competition among 
manufacturers and competition 
among dealers assure the public 


Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 














of getting, as they always got 
from this industry, the biggest 
value in the world’s commercial 


history. 
* * ®@ 


Full Protection 


Is Provided 


HE public already has full pro- 

tection. Fair trade laws can be 
invoked. Factories can enter into 
a contract with dealers for main- 
taining prices. When any dealer at- 
tempts to get more than the estab- 
lished price, he violates existing 
laws which can be enforced not 
only by the Federal Trade Com- 
mission, but by local and county 
courts and enforcement officers. 


But, there is an even stronger 
power of public protection than 
the Federal Trade Commission 
or courts of justice, and that is 
the contractual relationship be- 
tween the dealer and his respec- 
tive factory. Dealers are not in 
the habit of violating factory 
policies, particularly with respect 
to pricing cars. 

* 


Used Car 


Ceiling Indicated 

CLARE CARGILE, president of 

NADA, recently indicated that 
there were rumors to the effect 
that the OPA was convinced that 
a floor must be placed on used car 
trade-in values if the ceiling on 
new car sales is to be protected. 


I believe more study on this 
subject by the department will 
prove that such action is entirely 
unnecessary. The department is 
fearful that should a shortage of 
new cars develop, automobile 
dealers will refuse to allow full 
value for used cars taken in 
trade. The OPA has only to con- 
sider that new car dealers haven’t 
the monopoly on buying used 
cars. There is the independent 
used car dealer. He is regulated 
by supply and demand. He would 
immediately come into the mar- 
ket and take away all automo- 
bile dealer used car business if 
new car dealers tried to depre- 
ciate the used car market. 

* o + 


Many Sales 


By Individuals 


OT only should the operation of 

the independent used car dealer 
assure the government that such 
steps are unnecessary, but if the 
government will look into used car 
sales reports in any town they will 
find that fully 25 percent of the 
used cars sold each month aren’t 
sold by new car dealers or inde- 
pendent used car dealers, but by 
individuals. They are known as 
casual sales. They are the bugbear 
of the trade and state tax collec- 
tors because there is no way to col- 
lect sales tax for such sales, much 
to the detriment of the state and 
dealer. 


The thirty-two million automo- 
bile owners in America don’t need 
to be protected from automobile 
dealers because they have the 
other 130 million people in Amer- 
ica as a market to dispose of 
their used cars. They don’t need 
to trade in used cars to automo- 
bile dealers at all unless automo- 
bile dealers allow them a good 
value. 


* * 


* * * 


Can’t Regulate 
Value of Car 


NSTEAD of being fearful of au- 
tomobile dealers’ action in de- 
preciating the used car market, the 
government should appreciate that 
history shows that automobile 
dealers allow from $50 to $100 more 
for a used car than it is actually 
selling for in the same market. 
No regulations nor rules can 
regulate the value of a used car 
—a car only a year old might 
have been driven 75,000 miles and 
kept out of doors all the time, 
while another, identically the 
(Continued on Page 18, Col. 3) 
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Service Held Only Salvation 








AUTOMOBILE SALESMEN for the George Daniels Pontiac dealership in San 
Francisco watch Nurse Kay Test prepare Bill Stein, their sales manager, for 
his contribution to the city’s blood bank. Each man contributed a pint of 
blood, which will be stored and hae transfusions in war emergencies. 

ven 
Harrison, Robert Higman, Mathew Welter and Art Belli. 


Left to right, Fred Loeffler, Bernie 
too late to get into the picture. 


Clear-Cut Course Due 
Soon for Dealers 


Special to Automotive News 

DECATUR, Ill. — A clear-cut 
course for dealers so far as their 
1942 operations are concerned is 
in the making at headquarters of 
the Federal Reserve Board, 
Office of Production Management, 
and Office of Price Administration 
in Washington, but further clarifi- 
cation must wait another month, 
according to Ray Chamberlain, 
newly appointed executive vice- 
president of National Automobile 
Dealers Assn, 

Chamberlain substituted for 
President L. Clare Cargile, unable 
to attend because of illness, as 
banquet speaker at the convention 
of the Illinois Automotive Trade 
Assn., which drew 300 here last 
week in the Hotel Orlando. 

“When you consider the motor- 





Dealers Turning 
To Other Lines 


In New Mexico 


ALBUQUERQUE, N.M.—(UTPS). 
—Dealers in Albuquerque had al- 
ready been building cushions 
against the shock of war restric- 
tions in manufacture by adding 
new lines of small merchandise 
before Congress declared war on 
Japan. 

Oden Motor Co. installed a rather 
extensive line of bicycles, radios 
and electric appliances during the 
summer. Later, the line was filled 
out with practically all automobile 
accessories including automobile 
and home cleaning supplies, chil- 
dren’s wagons, tricycles and scoot- 
ers and other gift items. 

O. B. Blake, manager of the tire 
and battery department at Oden’s, 
said that the new merchandise line, 
an addition to his department, had 
attracted many new customers. 
Nearly all sales are on the budget 
basis—so much per month. 

Galles Motor Co. has arranged 
to carry a line of radios for the 
home, office and automobile. 


Revised Order 
On Spares 


Revised interpretations issued 
under government war time or- 
der requires: 

1—Every dealer to remove the 
spare tire from each new car in 
stock as of Dec. 11. 

2—If any new car received 
subsequent to Dec. 11 is equip- 
ped with a spare tire, dealer will 
remove same. 

3—Dealer will hold all new 
tires so removed or in his stock, 
until Jan. 4, at which time in- 
structions will be issued as to 
the manner in which dealers 
may dispose of same. 

4—As this is a governmental 
order issued during war time, 
dealers are not liable to any 
purchaser who may have placed 
his order prior to Dec. 11, and 
which order included a spare 
tire. 



























Conn. Dealers 
Hear Bishop; 
Elect Scanlon 


HARTFORD, Conn. — “Service 
work will be practically the only 
source of income and profit for the 
automotive man in the future,” 500 
members of the Connecticut Auto- 
motive Trades Assn. were told here 
last week by Charles W. Bishop, 
general counsel for National Auto- 
mobile Dealers Assn. 


“The days of profits from selling 
automobiles are over,” Bishop de- 
clared. 


Bishop said that he was of the 
“personal opinion” that the wage- 
hour law will not be suspended 
during the present emergency, and 
also that the $5 use tax on automo- 
biles will be repealed before it has 
ever become effective. 

Reasons for these opinions were 
explained by Bishop: “The $8,- 
000,000 that have to be used in or- 
der even to collect the tax have not 
been appropriated and I don’t think 
that they will be.” 

Bishop said that he feels that 
an additional gasoline tax will sup- 
plant the use tax. “This would be 
easier to collect and would provide 
as much if not more in revenue.” 


He predicted that parts and re- 
placement equipment are going to 
be harder and harder to obtain, 
saying that “today some cars are 
being held up five and six weeks 
by manufacturers because essential 
parts are unobtainable.” 


During a business meeting, fol- 
lowing Bishop’s address, the fol- 
lowing officers were elected: 

J. J. Scanlon, Meriden, president; 
Samuel A. Longworth, Middletown, 
vice-president: A. W. Steel, Bridge- 
port, George Goetschaus, New Hav- 
en, and Frank Lynch, Hartford, 
second vice-presidents; Roland Jor- 
dan, of Willimantic, William C. 
Hayes of New Haven, K. D. Shel- 
don of Torrington, James Healy of 
Stamford, and Robert Pringle of 
Weatogue, directors of the associa- 
tion for terms of three years each. 

Julian L. Williams, Norwich, was 
reelected director to NADA from 
Connecticut. 

At a dinner meeting held Thurs- 
day evening, Ray Chamberlain, ex- 
ecutive vice-president of the NADA, 
discussed the work of the associa- 
tion in the past and the problems 
— face it in the immediate fu- 
ure. 


“If officials in Washington ¢all 
for shortened production we should 
be able to stand up to it,” he stated. 


Other speakers who addressed the 
meeting included J. Walter Darley, 
Connecticut deputy commissioner 
of motor vehicles; Cliff Simpson, 
executive secretary of the National 
Association of Independent Tire 
Dealers; and Theodore E. Buell, of 
the Hartford chamber of com- 
merce. 


Dallas Dealers 
Elect Johnson 


DALLAS, Tex.—C. M. Johnson, 
Johnson Bros. Chevrolet Co., was 
elected president of the Dallas 
Automotive Trades Assn. at the 
annual election of officers held 
here last week. He succeeds King 
H. Duggan. 

Elected to serve with Johnson 
were N. J. DeSanders, vice-presi- 
dent; Hugo Schoellkopf, re-elected 
treasurer; Dr. J. H. Connell, re- 
elected executive vice-president; 
and Mrs. Gladys E. Walker, sec- 
retary. 

Ed Roosa, J. J. Horn, John E. 
Morriss and J. B. Orand were 
elected directors for two-year 
terms. Hold over directors are 
Ernest Alexander, J. M. Egan and 
F. C. Carter jr. 


Reclaimed Rubber Tire 


Set by Firestone 


AKRON.— Harvey S. Firestone jr., 
president of Firestone Tire and 
Rubber Co., announced Saturday 
that his company would go into 
immediate production on a new 
passenger-car tire made entirely of 
reclaimed rubber. It will be known 
as the Victory tire. 






















Hal Ford, Harold Mintz, Jack 


Bill Young arrived 


ized state of farm and industrial 
operations, it is evident that mo- 
tor vehicles are an indispensable 
cog in the war-time scheme,” 
Chamberlain said. “A dramatic in- 
stance recently brought to my at- 
tention is at a defense plant outside 
of Baltimore, where only 100 out 
of 38,000 workers are not using 
automobiles to get to their jobs.” 


The speaker forecast the possi- 
bility that all 1%-ton trucks now 
in dealer stocks may have to be 
turned over to the government for 
direct war use. 

Ben T. Wright, president, and 
J. B. Van Tassel, business consul- 
tant of the Chicago Automobile 
Trade Assn., stressed the service 
departments of dealers as their 
chief hope next year. 

Wright urged dealers to pay 
skilled mechanics top wages, and 
added that they should straighten 
out and repair old parts instead of 
trying to sell customers new units. 
He also warned against over- 
charging patrons of the service 
department. 

According to Van Tassel, dealers 
in making up their program for 
1942 should figure on 85 percent 
fewer cars to sell and, accordingly, 
should “strive to make service in- 
come absorb 100 percent of total 
expense.” He presented a ray of 
optimism on this score by revealing 
that Chicago dealers during the 
third quarter of this year were 
able to increase their net profit on 
sales of 60 percent less cars than 
they merchandised during the first 
six months. 


Other speakers at the sessions 
were Joseph T. Meek, secretary 
of the Illinois Federation of Re- 
tail Assns.; John J. Nash, chief of 
the state automobile departmexi, 
and Samuel L. Workman, assistant 
to the state finance director. 


A report was given on the panel 
meeting between automobile deal- 
ers and officials of the OPM, held 
recently in Washington. 

The convention sessions Tuesday 
were preceded by a stag smoker, 
entertainment and dutch lunch 
Monday evening, with finance com- 
panies as hosts. 

B. B. Burns of Decatur, was 
elected president of the associa- 
tion at the closing business session. 
He succeeds K. R. Popplewell, of 
Rock Island, who was voted in as 
vice-president after two terms as 
president. Carl L. Moody of Peoria, 
was chosen treasurer and C. W. 
Coons reappointed manager. 


New York Dealers Favor 
Sunday Closing 


ALBANY, N. Y. — A majority 
opinion favoring Sunday and some 
evening closings is indicated by a 
survey of New York state dealers 
conducted by the Empire State 
Automobile Merchants Assn. 


Replies to survey questionnaires 
sent out by the association indi- 
cate that 86.6 percent of the dea)- 
ers favor Sunday closing for both 
sales and service; 7.3 percent for 
sales only; 1.5 percent for service 
only, and 4.6 percent for neither. 
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OUR PLEDGE 


One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1933). 
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Jan. 1, Be It Resolved 


A FEW more pages torn off the calendar pad and the new 
year will be with us—for better or worse. Not even the 
seventh son of a seventh son, the best of crystal-gazers or 
even the “long hairs” at Washington can foretell what 1942 
has in store for us. The automobile industry faces the dark- 
est year in its history, its cargo jettisoned to lighten ship 
for the storms we face. Few new cars to make, rubber and 
gasoline to be rationed and other handicaps are being placed 
on the manufacture and selling of motor cars, but all neces- 
sary because every nerve must be strained with one object 
in view—the defeat of the Axis which must inevitably occur. 
As a nation the United States is unified as never before. 
Labor and industry, like the lion and the lamb, have lain 
down together, thus assuring unity of action in the manu- 
facture of munitions. Had they done that a year ago, most 
likely we wouldn’t be in the jam we are in now; but that’s 
water under the bridge. The youth of America is flocking 
to the colors, and the people are digging deeply into their 
— for money with which to buy defense stamps and 
onds. 

When one stops to think over what’s happened since the 
declaration of war, and as we start writing our New Year’s 
resolutions, we can get inspiration out of the letter Gen. 
Foch wrote to Marshall Joffre during the Battle of the Marne 
in the other world war. Wrote Gen. Foch: 

“My right has been rolled up; 

My left has been driven back; 
My center has been smashed; 
I have ordered an advance from all directions.” 

We in the automobile industry are in much the same fix 
as Gen. Foch was, but we should remember that the general 
had the guts to carry on and eventually win. This same 
spirit should prevail in our industry, which should remember 
that it always is darkest before dawn. 


Tight Shoes Always Pinch 


rTIME’S coming when we are going to learn that “priori- 
ties” and “allocations” are something more than mere 
words in Mr. Webster’s unabridged dictionary. In fact, we 
in the automobile industry now know how to define “priori- 
ties,” but the other one is about to become a part of our 
language, brought about by this all-out war and America’s 
great need to be properly armed for the conflict. If all we 
hear coming out of Washington is true, a crisis faces us 
which will compel the allocation of new cars not only to deal- 
ers but to consumers as well. Mr. Motorist won’t be able to 
drop in on his neighborhood dealer and say “TI’ll take that 
car.” Instead he will have to go before some committee and 
prove his needs are so great that the government should per- 
mit him to buy one. Such are Washington’s thoughts now. 
Reasons for this are the curtailed production of automo- 
biles, which may become even greater. Some say it may be 
reduced to 5,000 units a year. Sounds ridiculous, doesn’t it? 
But do you realize that if production ever gets that low the 
industry could not afford to build them. Overhead would 
make it impossible, even for one major company. If it was 
attempted, engineers tell us, the retail sales price per unit 
would run in the neighborhood of $5,000. It is only mass 
production that has cut the lists down to present figures. 
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“If you can keep your head 
when all about you 
Are losing theirs and 
blaming it on You!” 
—from Kipling’s “IF” 


HATE to admit it but reports 

from our correspondents and 
letters from our dealer readers 
during the past 10 days, convince 
me that there is less hysteria 
across the country than there is 
today in Detroit and its environs. 
This particular metropolis has never 
been noted for its rationalism but 
in its defense I might add that 
probably no industry even ap- 
proaching its size and importance 
to the American economy has been 
so affected by priority rulings and 
rumors from Washington. 

* * oe 


If the public were not so thor- 
oughly convinced that the con- 
tinuation of building new passenger 
ears in moderate quantities were 
not taking directly the materials 
and labor which could be employed 
100 percent on defense projects 
there might have been a calmer 
decision made as to the production 
permitted. As an example, I cite 
the instance of an arbitrary day 
being set for the elimination of 
chrome in new-car building. Sev- 
eral of the manufacturers who had 
limited quantities of chrome trim 
on hand were advised that they 
could not use this on cars made 
after Jan. 1 but would have to 
paint it over to conform with the 
regulations. Why they were not 
allowed to use up what material 
they already had on hand is be- 
yond my, perhaps limited, com- 
prehension. 

* * * 


It is common knowledge here in 
Detroit that there will be tens of 
thousands who have been employed 
making new automobiles, out of 
jobs and probably on relief shortly 
after the first of the year. These 
men, it is hoped, will eventually 
be employed in defense work but 
everyone here realizes that, try as 
the manufacturers may, to get 
their tools and equipment in shape, 
these men will simply be walking 
the streets begging for something 
to do. It is an odd twist of con- 
ditions which has sent the union 
leaders to Washington with the 
loudest protest against the drastic 
curtailment of passenger car pro- 
duction. Their voices will be heard 
above all others in the din of Con- 
gress during the next few weeks. 
How effective it can be, I am ata 
loss to know, but strange things 
happen when either labor or the 
farmer shout loud enough in Wash- 
ington! 

* * ” 

One of the most damnable ac- 
cusations was made by a local 
union in the form of resolutions 
sent to Governor Van Waggoner, 
the President and local represen- 
tatives in Congress declaring that 
a leading manufacturer is not giv- 
ing all-out to the war program. No 
more malicious lie was ever per- 
petrated on a group of executives 
and engineers who, to my personal 
knowledge, have worked nights 
and days, Sundays and holidays to 
get their production lines of war 
materials into full operation. It is 
obvious that such accusations are 
for the sole purpose of throwing a 
smoke-screen to cover the paid 
henchmen of the labor unions dur- 
ing a period when they are waxing 
fat and their members are out of 
jobs.—G.M.S. 


“Tf you can meet with 
Triumphs and Disaster 
And treat those two 
Imposters just the same!” 
—from Kipling’s “IF” 


HOLIDAY ISSUES 
COMBINED 


OR the purpose of “Inven- 
tory,” both mental and physi- 


cal, Automotive News has com- 
bined the Holiday issues of 
Dec. 22 and 29. All subscriptions 
will thus be automatically ex- 
tended one week beyond their 
normal expiration date. 
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Wartime 


of the guns 


does it cheerfully. 


vehicle. 


Christmas.” 
THUMBS UP! 


ey 


Admittedly there will not be much on the 
Christmas tree this year for the automobile in- 
dustry. With the government placing its main 
dependence on us to arm the nation, the motor 
car business itself is being sacrificed in order that 
the Army and Navy may have airplanes, tanks 
and guns aplenty to fight the aggression of Hitler, 
“me too,” the little brown cockroaches and the 
licked nations which have to say “yes, sir” because 
stuck into their backs by the Nazis. 
We have started the big fight which cannot help 
but end in victory, but that victory can only be 
attained by American sacrifices. As always, the 
automobile industry contributes to U. S. unity and 


So we face the Yuletide patriotically, but never- 
theless we are hoping that the automobile dealers, 
chief sufferers, will find in their stockings on the 
big evergreens Christmas morning some grains of 
comfort that will be a Star of Bethlehem to guide 
them to a livelihood until we sight the dove 
of peace. With the production of new cars reduced 
to a trickle, as it presumably will be, that does not 
necessarily mean that dealers should lock up shop 
and quit. First of all, there is the servicing of the 
32,000,000 cars and trucks running over American 
roads. The shop should contribute more than it 
has in the past. Sidelines, not necessarily auto- 
motive, can scare even a big wolf from the doors 
while those fortunate enough to have truck fran- 
chises should do well, for if any leniency is shown 
at all, it will be toward the commercial motor 


So in the midst of all these worries, we agree 
with the Xmas card sent out by one of the promi- 
nent automobile manufacturing companies which 
has just come to our desk: 


“In these stirring times—in the midst of events 
that challenge the faith and courage of us all— 
it is more than ever fitting that we pause to wish 
one another a simple, old-fashioned Merry 


At your service, 
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are those of our readers. 
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be accepted but confidence will 





List 

We refer to your editorial on 
page 1 of Dec. 15 issue, item No. 4: 

“There are numerous non-auto- 
motive sidelines that might be mer- 
chandised profitably by car deal- 
ers.” 

Would you mind giving us a list 
of such sidelines as you are aware 
of by return mail using the en- 
closed envelope? 

We would greatly appreciate this 
information as all dealers have a 
problem facing them not alone 
from the standpoint of revenue, but 
in trying to retain capable sales- 
men. 

We shall greatly appreciate your 
taking a moment to write us to- 
morrow if at all convenient.—Geo. 
L. Ten Eyck, vice-president, Avon- 
dale-Chevrolet, Cincinnati, 

Enpitor’s Note: While we do not 
know the various manufacturers, 
here is a list of sidelines which car 
dealers thus far have merchandised 
successfully: 

Electrical appliances (irons, ra- 
dios, etc.). Airplanes (small planes 
not needed in warfare). Sporting 
goods, toys, bicycles, wagons, etc. 
Home appliances, commodities com- 
ing under FHA. Farm machinery 
and equipment. Additional automo- 
tive gadgets and items. 

At least one dealer (in New 
York) is making plans to obtain 
defense sub-contracts, using his 


machinists and service department 
for the making of small items go- 
ing into armament production. 


Helpful 


For many years now we have 
closely read your paper, and at no 
time in the past do we find it of 
more help and importance to us 
than at the present time. 

Keep up the good work, for we 
dealers are looking to you more 
and more.—George Fiorenza, Galla- 
gher’s Garage Co., Inc. (Dodge- 
Plymouth), Bronx, N. Y. 





Years Ago 


(. .. from Automotive News Files) 





Fifteen Years 
‘*We have no intention of introducing 
a six, an eight or anything else of the 
kind outside of our regular product. 
We made sixes 20 years ago,’’ said 
Henry Ford. 
Ten Years 
Bendix introduces automatic choke 
as standard equipment for 1932 cars. 
Five Years 
Chrysler Corp. celebrates the coming 
off the line of the 1,000,000th car that 
its four units have produced in one 
year. * Chevrolet opens its new 
commercial body plant in Indianapolis. 
One Year 
Chrysler Corp. signs revised one- 
ear contract with AW-CIO, which 
oosts labor’s pay $6,744,000. . . . Hud- 
son signs similar agreement with UAW- 
CIO, which sets up definite ‘‘union’ 
shop in plant. 
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A. the national defense program progresses the 
importance of the automobile dealer to his local 
community is becoming increasingly apparent. 


With his new-car activity cut by production curtail- 
ment, the contribution he makes through his used-car 
and service departments now stands out in clearer relief. 


Statistics reveal that only about 26% of all the cars 
now in service were bought fresh from the factory by 
their present owners. 


All the rest were purchased as used cars— which 
means that, at some point in their careers, nearly all 
were taken in trade by an automobile dealer, expertly 
reconditioned, and made ready to serve 
out their full usefulness in the hands of 
second, third and sometimes even fourth 










Workmen have been able to find pleasant homes re- 
mote from factory districts. Industry has been able to 
provide jobs for employees from wide areas, beyond 
the limits of the immediate neighborhood or town. 


And this happens because your automobile dealer is 
not simply a retailer of steel, iron, glass and rubber 
in the physical shape of an automobile. 


He 1s a merchant in mileage, selling transportation 
in a wide range and at all prices — then keeping it 
usable through service that keeps cars efficient, 
economical and safe 


A partner through service with the whole com- 
munity, your GM dealer is doing a job 
that today is more important than ever, 
as a motorized nation relies on its cars 








owners. ners (' {\ to get to work. 
a i ( ( 
In this way millions of people who could PROGRESS 
not otherwise afford to buy have been through 
supplied with economical transportation. SERVICE ENERAL OTORS 
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Seattle: 


War Jitters 
One Dealer 


By D. M. Trepp 

Staff Correspondent 
SEATTLE. — First indication of 
the mortality of dealers in Seattle 
is the announced retirement of 
Seaboard Motors, De Soto-Plym- 
outh distributors, due to shortage 


Cincinnati: 


New, Used Market 
At Lowest Level 


In Many Years 


CINCINNATI.—Sales of both new 
and used cars in this market dur- 
ing November were at the lowest 
level in many years, due largely to 
curtailment imposed by the defense 
program. Half the dealers have fair 
inventories of both new and used 
cars while the other half have few 
new and used cars. 

Prices tend to increase slightly 
in the used car market. Outside 
buyers seeking to purchase used 
ears at wholesale have had little 
success. 

Only 961 new cars were sold here 
in November, 54 percent below No- 
vember, 1940, when 2,428 new cars 
were sold and 14 percent below Oc- 
tober, 1941, when 1,124 new pas- 
senger cars were sold. This is the 
lowest new car sales volume for 
any November since 1934 in this 
market, according to the Cincin- 
nati Automobile Dealers Assn. 

The volume of used passenger 
car sales reached a total of 1,601 
during the month. That was a re- 
cession of 34 percent as compared 
to November, 1940, and a loss of 
24 percent from the level attained 
in October 1941. 

In the commercial car depart- 
ment, 191 new trucks were sold in 
November, 14 percent less than the 
previous November and 6 percent 
less than in October, 1941. There 
were 96 used trucks sold in Novem- 
ber which was a drop of 21 percent 
from the volume of November, 1940, 
and 31 percent less than sold in 
October, 1941. 

During the 11 months of the year 
a total of 64,260 motor vehicles have 
been sold here to record a gain of 
16 percent over the similar period 
of the previous year. 


New Tax Ruling to Aid 


Michigan Dealers 

LANSING. — Michigan Automo- 
bile Dealers Assn. last week sent 
to all dealer members a new sales 
tax ruling, which will enable deal- 
ers to compute sales tax properly 
and easily, Frank M. Herrick, asso- 
ciation manager announced. 

The new ruling issued by the 
State Board of Tax Administration 
definitely fixes the items in the 
sale of a new car or an original 
sale of a used car to be used in 
computing the sales tax. 
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Hits Sales; 


Retires 


of new cars. It is predicted that 
the next three months will witness 
more voluntary retirements for the 
same reason, this being considered 
a natural development of the cur- 
tailment policy. 

New car sales are running about 
25 percent below what they would 
have been, had it not been for the 
war jitters that hit Seattle, at least 
mildly. There is some trend to re- 
covery, but business is still slow 
and below normal. Compared to a 
year ago, new car registrations are 
roughly only about 50 percent. 

T. Dayton Davies, of Davies- 
Chevrolet Co., president of Seattle 
Automobile Dealers Assn., reports 
the situation slow but not danger- 
ous or alarming. 

“Dealers are looking forward to 
next spring, too,” he informed 
AUTOMOTIVE News. “Serious short- 
age of new cars is likely and so 
trades and sales are being made at 
this time on an orderly and intelli- 
gent basis, allowances being held 
down to what is definitely fair, and 
not wild.” 

Used car sales are slow, too, with 
inventories increasing slightly, 
which is very welcome, Davies said. 

Truck sales have not been seri- 
ously affected. 


Portland, Ore. 


Dealers Putting 
Business on 


War Basis 


PORTLAND, Ore.—The many 
forms of war regimentation im- 
posed on automobile dealers have 
caused those in the Portland trade 
area to make drastic changes in 
their business. While the majority 
of leaders in the field have all the 
way from 50 to 100 cars on the 
floor and warehouses, they an- 
ticipate that this number will not 
last much beyond the Christmas 
holidays. Between 60 and 70 per- 
cent of the sales are on time, and 
dealers would be glad to have more 
on good paper, preferring the time 
payments. 

Virtually all of the new and 
used automobile dealers have be- 
gun closures of display rooms at 
6:30 p.m. nightly on account of 
“blackout” restrictions. War head- 
lines for first few days caused let- 
up in sales. 

There is also little activity in 
used cars. Inventories are low. 
Service is being stressed by deal- 
ers, and in few instances where 
obtainable, expert mechanics are 
being added to mechanical force. 

Vancouver, Wash., listed in Port- 
land trade area, has shown an in- 
crease in some 15,000 workers in 
Alcoa and other plants, and this 
area will show an upswing in sales 
early next year, as increased hours 
and pay checks show steady in- 
crease. 








Car Curtailment Held 
Public Safety Peril 


ROCHESTER, N. Y. — Drastic 
curtailment of passenger car man- 
ufacturing strikes at the _ best 
method of evacuation of civilians 
from highly populated cities, Ches- 
ter H. Gray, director of the Na- 
tional Highway Users Conference, 
declared in an interview here last 
week. 

Here for the annual meeting of 
the New York State Highway Users 
Conference in Powers hotel, Gray 
declared coast cities and inland in- 
dustrial communities, such as 
Rochester, which are open to bomb- 
ing raids, are dependent upon the 
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family car for speed evacuation. 

“We realize that in time of air 
raids, railroads and buses would be 
taxed by movement of military 
equipment. That leaves only the 
family car in which to decentralize 
the populations in a hurry,” he 
said. 

“If the war, as predicted, lasts 
four or more years, and automo- 
biles and their parts are eliminated 
from production, the best means 
of evacuation will be lost.” 

The state conference re-elected 
Roy A. Porter, chairman, and Ed- 
ward D. Cray was elected secretary 
to succeed Clayton Palmer, who 
was named treasurer. 

A resolution favoring dedication 
of all automotive taxes to mainte- 
nance and construction of high- 
ways by constitutional amendment 
was passed unanimously. 

Final action of the conference 
committed the group to completion 
of a war and defense survey of 
trucks, buses and commercial mo- 
tor vehicle fleets for the U. S. 


Ex-New Car 


Buyer 


SALT LAKE CITY. — Asked 
how new and used sales were 
going since the war, Ken Garff, 
Studebaker dealer here, replied: 
“Today I overheard in the seat 
of American philosophy — the 
barber shop — an ex-potential 
new car customer expound the 
following: 

“m going to run an ad to 
sell my car,’ the man said. ‘Tf 
General Hershey expands the 
draft, the Army gets me any- 
way. If I get a new car, living 
expenses won’t let me make the 
high installment payments or 
Yl have to buy bonds with the 
money to help beat the Japs. If 
I keep my old car, the govern- 
ment will tell my dealer not to 
sell me tires. If it breaks down, 
the parts won’t be in the store. 
If I keep my car or get a new 
one, Ickes won’t give me any 
gasoline or oil. Anyway, how 
much does an ad cost?’” 





Milwaukee: 


War Declaration 
Drops Sales of 


New, Used Cars 


MILWAUKEE.—The automobile 
business, along with other retail 
business here, felt the effect of the 
declaration of war, although the 
drop was not as sharp as in some 
other lines, according to reports 
from dealers. 

The plan to keep automobile 
showrooms and lots open only two 
nights a week was dropped, when 
it was found impossible to obtain 
the assent of all dealers in the 
county. 

Dealers opposing the proposal 
contended that a large portion of 
sales are transacted during the 
evening hours, since that is the 
only free time left for persons 
working six days a week. As a re- 
sult, showrooms continue to remain 
open Monday through Friday until 
9 p.m. 

With the industrial employment 
picture as a whole continuing to 
improve in the Milwaukee area, 
local dealers expressed the belief 
that automobile sales would stage 
a comeback after the first reaction 
resulting from the war declaration 
had moderated. 

In the light of the rationing of 
new cars to dealers, an increasing 
number of local automobile dealers 
are concentrating upon_ service 
work and are doing considerable 
direct mail promotion in this con- 
nection. 





San Francisco: 

Car Buying Nil; 
Dealers Are 
Marking Time 


SAN FRANCISCO. — With alert 
and blackout signals more or less 
frequent in this area, automobile 
buying has been practically nil and 
dealers are showing no effort to 
press sales. In short the industry 
is dormant and marking time. 

Many dealers are urging mem- 
bers of their sales organizations, 
already materially reduced, to turn 
down no offer for other employ- 
ment. Factory men have painted a 
dark picture as regards supplies 
after the limited January output 
is apportioned. 

November registration figures 
just released show a 58 percent 
state loss. San Francisco’s loss is 
51 percent and Alameda County 
55 percent. Other counties in the 
San Francisco distributing area 
show losses between 50 and 58 per- 
cent. 

Present indications are that the 
December loss will come close to 
70 percent and bring the year’s 
registration almost down to the 
1940 record. 


Denver OPA Office 


DENVER.—Branch office of the au- 
tomobile and truck section of the Office 
of Price Administration was established 
here last week with Clinton A. Berry 
of Washington as amore in ares. 
The Denver branch will serve Colorado, 
Utah, northern New Mexico and south- 
ern Wyoming. 





Salt Lake City: 


SALES TRENDS 


Sales Market Dwindles 
With War Outbreak 


By Theron Liddle 
Staff Correspondent 

SALT LAKE CITY.—First 10 
days of the war blitzkrieged sales 
of new and used stocks in the in- 
termountain region, dealers and 
distributors reported. 

Sales were off—and stocks fall- 
ing to an all-time low. 

“Stocks are low,” said Seth Blair, 
president of the Utah Automobile 
Dealers’ Assn. and also president 
of Blair Motor Co., Chrysler Plym- 
outh distributor. “We’ve got used 
stock for about 30 to 45 days. 

“We're supplying dealers on the 
basis of 1940,” Blair said, “and 
with the great reductions in new 
cars that simply means that some 
of the smaller dealers are getting 
no cars.” 

“Enlistment of men from 18 to 
64 has almost cut out sales en- 
tirely,” reported Ken Garff of Salt 
Lake City, intermountain Stude- 
baker truck distributor. “The whole 
buying public is jittery. No one 
wants to commit himself to a seri- 
ous obligation if he thinks the war 
might step on his toes.” 

Stressing the fact that the deal- 
ers were patriotic and were back 
of the defense savings program, 
Garff commented, “everybody is 
buying defense bonds with the ex- 
tra money rather than thinking of 
a new car, which is all right with 
anyone who is a good American, 
but it does partially explain the 
slump in sales.” 

Garff had another method of 
drawing a conclusion on the effect 
of the war on sales. 

“Our trailer business in the in- 
termountain region has boomed 


U.S. to Provide 


War Insurance 
On Property 


WASHINGTON.—With a capital 
stock of $100,000,000 to provide pro- 
tection against losses. resulting 
from enemy attacks, Reconstruc- 
tion Finance Corp. last week an- 
nounced the creation of a War In- 
surance Corp., thus filling an in- 
surance gap left when the last of 
the nation’s large companies writ- 
ing war risk insurance refused to 
do so. 

Pending completion of details, 
any such losses will be protected 
from Dec. 13, 1941, up to a total 
of $100,000,000. Accounts, bills, cur- 
rency, debts, evidences of debt, 
money, notes, securities, paintings 
and other objects of art will not 
be covered, and for the time being, 
no premium will be charged for 
this protection, and no declaration 
or reports required, unless there is 
a loss. 

The RFC said that other terms 
and conditions for such protection 
would be announced as established. 
No protection will be available to 
owners of property who, in the 
opinion of the President, are un- 
friendly to the United States. 


with the springing up of defense 
towns around military projects,” 
he explained. “This year has been 
a bonanza in trailer sales. My or- 
ganization alone in this scattered 
population area has sold almost a 
trailer a day during 1941. 

“However, since the outbreak of 
the war,” he said, “sales have come 
to a standstill. How long it will 
continue, no one knows. But the 
immediate effect has been very 
pronounced and definitely serious.” 

About the only cheerful note this 
week was struck by J. M. Jack- 
son of Jackson Motor Car Co., 
Packard distributor. 

“Our dealers are having about 
the same gross this year as last,” 
he said, explaining: “Our whole 
organization has stressed service 
with our higher-priced unit. Sell- 
ing of service and accessories is 
taking, in part, the place of the 
new sales.” 


Canton: 


Dealers Report 
New Car Sales 


Continue Slow 


CANTON, O.—While an increased 
flow of new model cars to dealers 
has been noted in this district in 
the past two weeks, there is a ten- 
dency on the part of the buying 
public to resist the higher prices, 
a survey of leading dealers here 
revealed. 

United States entry into war with 
Japan also has had some effect on 
new car buying. Many prospects, 
listed by dealers in recent weeks, 
have temporarily given up buy- 
ing new cars, at least for the pres- 
ent, due to uncertainty ahead, 
dealers reported. 

Majority of dealers have on dis- 
play most all of the models of the 
1942 line, but few have many other 
than those in display rooms. On the 
other hand there are dealers who 
have as many as 20 of the new 
models stored, and are in no ap- 
parent hurry to sell them. 

Used car sales are holding up 
well and dealers are getting better 
prices. Stocks in most used car lots 
continue low, with most dealers 
boasting of a long list of prospec- 
tive buyers for late model used 
cars as soon as they are available. 
Movement of commercial units and 
trucks continues very active with 
several dealers. 

Service garages continue to add 
new equipment and there is every 
indication that the winter ahead 
will be one of the most profitable 
for them in a decade. Parts for 
most models still are available and 
many garages are so rushed with 
business that they are making ap- 
pointments for service jobs as 
much as a week in advance. De- 
fense workers are buying both new 
and used cars, with a big percent- 
age of them paying cash for used 
cars. 





Gasoline Rationing System 
Starts April 1 in Canada 


Special to Automotive News 

MONTREAL.—C, D. Howe, min- 
ister of munitions and supply, an- 
nounced last week that rationing 
of gasoline will go into effect in 
Canada next Apr. 1. 

“After Apr. 1, 1942, no supplies 
of gasoline for any vehicle can be 
secured except on the surrender of 
a gasoline rationing coupon,” 
Howe’s statement said. 

“The desired curtailment in gaso- 
line consumption will be achieved 
mainly through the limitation of 
non-essential private car driving,” 
the minister said. 

“Private cars used for  non- 
essential driving will be placed in 
the basic, or “A” category. Other 
categories are being set up to take 
care of private car driving es- 
sential for business use. 

“Commercial vehicles will be al- 
lowed gasoline up to their proved 
normal requirements.’ The an- 
nouncement did not state the 





amount of gasoline which would 
be made available to any particular 
category, but said: 


“Each vehicle will be allowed a 
stated number of units of gasoline 
for the year 1942. Quantities of 
gasoline in each unit from time to 
time may be varied by the Oil Con- 
troller G. C. Cottrelle, of Toronto, 
as circumstances require.” 


The plan is expected to be on a 
quarterly basis, Howe said, with 
motorists able to save the coupons, 
but must be used up in the three 
month period. 


Howe said that United States 
and other foreign tourists while in 
Canada will be entitled to purchase 
gasoline “to the same relative ex- 
tent as Canadians who drive cars 
which fall within the basic cate- 
gory.” 

This was interpreted in unof- 
ficial quarters to mean that no 
concession will be made to tourists, 
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Truckin’ 
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Meet Frank Alter 
Fruehauf Protects 


Meyer Suggests 
Dealer Opportunity 
—-+ 


by 
Jack Weed 


[igh getting downright common 
these days to call up some fellow 
at the car factories and have him 
say “I’m not on that job any more; 
I’ve been shifted over to defense.” 
So it is with considerable relish 
that I take this opportunity to 
introduce (to those few stalwarts 
who have admitted that they read 
my column) a chap who has 
been shifted into the truck busi- 
ness by defense. Gentlemen of the 
Lorry Road, meet red-headed Frank 
Alter, in charge of sales promotion 
and truck sales at Ford Motor. You 
might better meet him here, espe- 
cially if you are a Ford dealer, 
than meet him elsewhere if you 
are on the wrong end of an argu- 
ment. 
* * * 

I'VE JUST got an idea, judging 
this Alter lad from the cut of his 
jib, that he might be a fairly tough 
customer to say no to if he had 
made up his mind to sell you. Over 
a “pot of tea” in the dining room 
at the main office in Dearborn 
last week, he and his right hand 
bower, Walter Costello (known up 
and down truck row during the 
past decade or so as Cosy), out- 
lined the things they hoped to do 
with the Ford truck line this com- 
ing year, God and Mars being will- 
ing. 

There, my laddies, is a combina- 
tion of dynamic energy and de- 
termination, coupled with “street” 
truck experience that should blaze 
a trail up many a tough order- 
getting wilderness. 

s * * 

FRANK ALTER is not new to 
Ford, he’s been around the home 
office for quite some time doing 
sales promotional bits here and 
there. Years ago he had the job 
of showing dealers how they could 
sell Lincolns. Those were the days 
when Lincoln still retained the 
Leland lines, had rear wheel brakes 
when its competition was shouting 
four-wheel hydraulics, and the 
average Ford dealer shied away 
from them like I do from a ravish- 
ing blonde when the wife’s around. 

But this Alter lad knew they 
could be sold and went out in the 
field to prove it. Not that I mean 
to imply that Ford dealers shy 
away from trucks—not for a min- 
ute. But I do mean that when that 
square jaw gets stuck out on truck 
sales, the man behind it will give 
an accounting for himself on show- 
ing dealers how to make two sales 
grow where only one sprouted be- 
fore. Gentlemen, you’ve met Frank 
Alter. You’ll find him regular, and 
ready to meet you half way any 
time. 

. = 6 
KNOW now I was wrong last 
month when I said something 
about running a Fruehauf column. 
It must have been taken as a 
(Continued on Page 11, Col. 1) 
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Eastern Merger 


Held Monopoly 
Effort by Rails 


Arnold Starts Fight 
On Proposed Truck 


Line Consolidation 


WASHINGTON.—A charge 
that the railroads were at- 
tempting to get control of 
Eastern trucking was voiced 
here last week by the 
anti-trust division of U. S. depart- 
ment of justice, while offering 
strong opposition to the proposed 
merger of eight Eastern trucking 
companies into Associated Trans- 
ports, Inc. 

The proposal would give the com- 
bined truckers operating rights 
over 24,338 miles of highway along 
the Atlantic seaboard and a hear- 
ing is now being conducted before 
the Interstate Commerce Commis- 
sion on the advisability of such a 
merger. 

In its brief, signed by Assistant 
Attorney General Thurman Arnold, 
the anti-trust division asserted 
that the railroads, in various ap- 
plications to the commission, had 
sought “virtual unrestricted right 
to operate over-the-road motor- 
truck operations in competition 
with independent motor lines. 

“In this situation,” it added, 
“there are few independent motor- 
truck owners today who would not 
sell their lines at the first reason- 
able opportunity while there is 
anything left to sell. The owners 
of the Arrow Carrier Corp. (one 
of the eight to be merged) have 
already sold out ‘lock, stock and 
barrell’ to Kuhn, Loeb & Co., bank- 
er for two of the largest railroads 
which operate in the affected terri- 
tory.” 

Arnold continued that Kuhn, 
Loeb & Co., could not, under the 
Interstate Commerce act, purchase 
control of any other motor carrier 
without the commission’s approval. 
However, if the other seven motor 
carriers should be merged into one 
company, as now proposed, Kuhn, 
Loeb & Co. could proceed to ac- 
quire all the stock of that com- 
pany without the commission’s in- 
terference. 

“The strangest aspect of this 

(See MERGER, Page 9, Col. 5) 





Truck Industry 
Facing Crisis, 


Moore Says 


CHICAGO.— The motor freight 
industry faces the alternative of 
placing itself on a war footing and 
rendering maximum service, or be- 
ing taken over by the government, 
Chester G. Moore, secretary of the 
American Trucking Assns., Inc., 
warned a meeting of 500 members 
of the Central Motor Freight 
Assn., of which he is chairman of 
the board. 

Moore declared that “the truck- 
ing industry is now on trial as 
never before. 

“We will be called on to do more 
things than ever before,” he added. 
“If we fail, the government will 
run our business.” 

Pleading for adequate produc- 
tion of trucks and equipment to 
fores*all a shortage, Moore urged 
alr. ‘ operators get more hours 
of service per truck, keep and re- 
pair all parts, find short cuts to 
efficient service, and exchange 
equipment with other operators. 


Truck Franchise Value Shown 
In AN’s Dealer Survey 





IX out of every ten automobile dealers are now selling 
trucks as well as passenger cars, according to a survey 
being conducted by AuToMOTIVE NEws among its dealer 
readers. This demonstrates that alert car merchandisers are 
awake to the profit opportunity which a truck line will bring 


them if it is intelligently handled. 


Practically every heavy duty truck made in quantity is 
represented in the lines sold by those car dealers who do 


not have a truck or commercial car line of the same make. 


Prominent among these lines represented in the survey 


are Diamond T, Federal, GMC, International, Mack and 
White. One of these dealers in a medium sized town 
in one of the southern states sold a total of 350 trucks this 
year. That he had a fertile farm market to work on 
was indicated by the fact that he sold 300 one-ton or under 
sized vehicles to 50 rated at 114 tons or more. 

In the medium sized cities and towns across the country 
dealers sold an average of 77 trucks each this year, 37 being 
one ton or under and 40 being 114 ton or more. A Packard 
and Hudson dealer, however, in a northern city sold 200 
heavy duty trucks, all being rated at 1144 tons or more. One 
dealer in a mid-western medium sized city reported that 


while he only sold 12 trucks he usually sold 30 or more each 


year but was unable to get more this year. 


Another car dealer in an eastern town reported that while 
he had sold 75 GMC’s and Macks, 55 being one-ton and under, 
there was a definite need for more of the lighter model 
trucks and he was closing his truck year unable to supply 
many prospects that had a definite need for trucks of one 


ton or less capacity. 


Many dealers reported that they were either considering 
taking on a truck line if they could get one or were just sign- 


ing up for a truck franchise. 


War time conditions which have brought on a sellers 
market have given a definite impetus to truck selling 


by car dealers. Gone are the days of the inexperienced dealer 
giving away his profit on the deal because he didn’t know 
how to sell his vehicle and its equipment. Gone are the days 
when salesmen were too indifferent to make the calls and 
do the constructive work essential to a profitable truck 
operation. Here are the days when a dealer who knows noth- 
ing about truck selling can get an experience that will in- 
fluence all of his future business activity and make money 
on the line at the same time. 


Carriers Launch Pool 
In Northwest Area 




















By D. M. Trepp 
Staff Correspondent 

SEATTLE.—Over 150 truck op- 
erators of western Washington, 
consisting of contract, common, 
gasoline tank, city drayage and 
private commercial carriers, met 
in a special meeting here last week 
to launch an operating pool to 
meet military emergencies. 

A committee of six, two from 
each major division of motor trans- 
port, was appointed with power to 
form the organization, work out 
the method of its functioning, and 


Truck Top Ten 


First Ten in Registrations Re- 
ported in Automotive News Today: 
1941 1940 
Pos. Make Pos. 


1—191,639 Chevrolet 160,517— 1 
2—155,321 Ford 

3— 84,157 Internat’l 
4— 55,881 Dodge 
5— 40,928 G.M.C. 


136,112— 2 
67,918— 3 
47,601— 4 
33,466— 5 

bh 6,569— 7 
oo 
.— 
Gs 

10— 


8,670 Mack 
8,331 White 5,504— 9 
7,584 Plymouth 8,359— 6 
5,465 Diamond T 5,633— 8 
4,542 Studebaker 1,053—15 
..Total All Makes 
576,015 483,761 


These figures do NOT include 
government deliveries. 





get into “full action.” The com- 
mittee follows: 

Over-the-road haulers (includes 
long distance and gasoline divi- 
sion), Geo. W. Eastes of Lee & 
Eastes, and Walter Green of Pen- 
insula Motor Freight; private car- 
riers, Rex Smith and Bret Fowler, 
both of Seattle; drayage or city 
cartage, Don Taylor and Carl 
Whitehead, also of Seattle. 

When call comes from a govern- 
ment agency to move any commo- 
dity or equipment, the pool will 
supply the required trucks, from 

(Continued on Page 13, Col. 1) 
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ay Complicate Production 





All Truck Sales 


Seen Limited to 
Defense Firms 


Additional Operations 
Order Needed With 
Proposed Control 


DETROIT.—Every indica- 
tion coming from Washing- 
ton points to a complete re- 
vision of the truck production 
program for next year start- 
ing just as soon as new orders and 
limitations can be written. The in- 
dustry has been advised unof- 
ficially that all light truck produc- 
tion for civilian use will come to a 
complete stop by Feb. 1. 


At the same time it was un- 
officially announced that a ration- 
ing program will be set up to make 
certain that every medium and 
heavy truck produced will go to a 
firm or individual wholly or to a 
major extent engaged in hauling 
defense materials or materials 
necessary to the life and health of 
the nation. 


While the rationing order will 
apply strictly to the distribution 
of trucks and will require the pur- 
chaser to show cause as to why he 
is entitled to buy a new truck, 
there must also be some program 
set up along with such an order 
that will give the manufacturer an 
opportunity to anticipate truck 
production. 


These two proposed restrictions 
upon the truck business, which in 
reality are placed upon the trans- 
portation system of this country 
just at a time when expansion ir 
transportation facilities is con- 
sidered extremely important, will 
add to the complexities of produc- 
tion as seen by industry leaders. 


While rationing of trucks may 
be an essential requirement of the 
present program for conserving 
vital material, where and when 
possible, it is thought that some 
system of anticipation of users 
needs must be incorporated with 
such an order since it takes from 
three to six months to put a truck 
through production, from the time 
material is bought until the truck 
is completed. 


If the buyer had to wait until the 
factory collected sufficient orders 
of a size and length to make an 
economic manufacturing unit, it is 
feared that many users would have 
to wait considerable time for their 
vehicles. Of course this supposition 
hinges upon what basis is used for 
anticipating truck requirements 
under the rationing program. There 
are several bases that could be used 
including that of anticipating upon 
the amount of material used, on 
orders received, on percentage of 
market or upon a percentage based 


(Continued on Page 12, Col. 1) 


Senate Told Barriers Boost 
Prices to Consumers 


WASHINGTON.—Housewives in 
many states are paying more for 
Florida oranges and fresh vege- 
tables because of laws arbitrarily 
restricting the loads trucks may 
carry. Four’ representatives of 
Florida agricultural industry have 
so testified before a subcommittee 
of the Senate Interstate Commerce 
Committee. They urged approval of 
a bill giving the Interstate Com- 
merce Commission the power to 


prescribe more liberal size and 
weight limits for trucks. 

Placed in the record of the sub- 
committee was a telegram from 
Watt C. Moreland, vice-president 
of the California Manufacturers’ 
Assn., warning that the destruction 
of half a dozen railroad tunnels or 
bridges would paralyze all railroad 
transportation to California and 
other Pacific Coast states. He asked 

(See BARRIERS, Page 13, Col. 1) 
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AAA Tests Show Economy with Booster Engines 


Increased Speed Also Claimed 
For Heavily-Loaded Units 


DETROIT.—How heavily loaded 
trucks are claimed to be able to 
increase their speed over hilly 
routes yet cut down their fuel con- 
sumption has been demonstrated in 
formal tests observed and certified 
by the contest board of the Ameri- 


can Automobile Assn. The para-, 


doxical result—more speed on less 


gasoline—is obtained by the use of | 





miles per hour, and gasoline con- 
sumption 10.8 gallons. With the 
booster engine operating, the time 
was 58 minutes, 30 seconds, average 
speed 14.36 miles per hour, and 
gasoline consumption 8.0 gallons. 
Thus, the use of the booster en- 
gine effected a 42 percent saving 
in time, a 72 percent gain in speed, 
and a 23 percent reduction in fuel 


an automatic booster engine, added | consumption. 


to a standard truck, it is said. 
Whenever grade and 
ditions impose too great a burden 
on the truck engine, the booster 
engine cuts in automatically and 
adds its power to maintain road 
speed, it is claimed. 

The AAA tests, one on Pikes 
Peak highway, and one at Berth- 
oud Pass, of U. S. 40 west of Den- 
ver, recorded the performance of 
a Chevrolet 1%-ton tractor unit 
equipped with a Clark automatic 
booster engine, towing a _ semi- 
trailer heavily loaded with steel 
plates. 

In the Berthoud Pass test, results 
were obtained by running twice 
over the same route and distance, 
once with the truck engine acting 
alone, again with the truck engine 
and booster engine working to- 
gether. The climb to Berthoud Pass 
is a steady 14-mile ascent of many 
turns and steep pitches, reaching 
an elevation of 11,315 feet, over 
half a mile higher than the start- 
ing point. 

When the climb was made under 
the power of the truck engine 
alone, the time was 1 hour, 40 min- 
utes, 5 seconds, average speed 8.37 







Booster Units 
Now Available 
For Trucks 


CLEVELAND. — Truckstell, Inc., 
last week announced the introduc- 
tion of the Clark booster unit. 


The Clark booster conversion is 
an engineered conversion of a 
Chevrolet chassis equipped with a 
two-speed axle and a second motor 
known as a booster. 

This booster engine is installed 
in reverse position in the chassis 
and connected into an _ oversize 
transmission through an over-run- 
ning clutch. 

When, in starting, the rolling 
speed of the truck reaches six mph 
the booster cuts in, and is claimed 
to increase the horse-power of the 
truck over 50 percent. The booster 
continues to assist the main motor 
in pulling until the cruising speed 
reaches 45 mph when it cuts out 
and stands by for instant action 
when extra power is again needed, 
it is said. 

The Clark booster idea was de- 
veloped by the Clark Equipment 
Co. of Buchanan, Mich. Truckstell, 
Inc., has engineered several differ- 
ent conversion models using the 
Clark booster. These and other 
Truckstell conversions are mar- 
keted through distributors all of 
whom have demonstrators located 
in principal cities. 





The reason why the two engines 


load con-| working together are said to do a 


better hill-climbing job yet use less 
gasoline than the truck engine 
working alone is that, with the 
added power, the truck can always 
be operated in a higher gear than 
with the truck engine alone. 
Therefore, the truck engine runs 
within the range of engine speeds 
in which it is most efficient and 
economical. 

The Pikes Peak climb was pri- 
marily a reliability test of the 
booster engine and its automatic 
controls, under conditions far more 
severe than would be encountered 
in commercial use. Towing a 10- 
ton load of trailer plus payload, 
and utilizing the power of the 
booster all the way, the Chevrolet 
covered the 20-mile ascent in 1 
hour, 55 minutes, 20 seconds, aver- 
age 10.4 miles per hour up the 
steep climb to the summit, 14,110 
feet above sea level —6,710 feet 
above the starting point. Total 
gasoline consumption was 16.8 gal- 
lons. At the end of the non-stop 
run, radiator temperature was 170 
degrees, only 10 degrees more than 
at the start. 

Weights for the Pikes Peak test 
were 6,350 pounds for the tractor 
unit, 7,810 pounds for the trailer, 
12,240 pounds for the payload, 
making a gross weight of 26,400 
pounds, over 13 tons. At Berthoud 
Pass, the payload was increased 
to 20,270 pounds, making the gross 
weight 34,375 pounds, or more than 
17 tons. 

The Clark automatic booster en- 
gine is installed in the regular 
truck chassis back of the cab and 
below the level of the body plat- 
form. It delivers its power through 
the truck transmission and regu- 
lar drive shaft. As long as the 
truck engine can maintain a road 
speed of 31 miles per hour or 
more in high gear, the booster 
engine does not start. When, how- 
ever, the truck encounters a 
grade sufficient to cause it to slow 
down, with wide-open throttle, to 
31 mph, the booster engine auto- 
matically starts and cuts in, add- 
ing its power to that of the main 
engine to maintain cruising speed. 
When the truck again reaches the 
speed of 45 miles per hour, the 
booster engine automatically cuts 
out. If the grade is so steep that 
even with both engines in use, it 
becomes necessary to use third or 
second gear, the shifts are made 
in the ordinary manner and the 
booster engine still assists the 
main engine. 

The Clark booster engine is a 
compact unit of standard make, 
developing 46 horsepower at 3,200 
rpm, and 93 foot-pounds torque at 
1,350 rpm. 





WITH EMPHASIS on increased oil 
can nations are tappin 
a vital role, as illustra 
Whites being used by the 
to carry 
through Argentina. 


roduction during wartime, South Ameri- 

their reservoirs of “liquid go 

ae White truck whic 
F (a government oil organization of Argentina) 

heavy tanks and equipment and to distribute final petroleum products 


id.” Trucks are playing 
is one of more than 100 





THIRTEEN TONS GROSS climbs Pikes Peak non-stop. In a reliability test 
of a Chevrolet tractor equipped with a Clark a a loaded trailer 


weighing 20,050 pounds was towed to the summit o 


kes Peak, a 20-mile 


climb, in 1 hour, 55 minutes, 20 seconds, averaging 10.4 miles per hour. The 

AAA contest board, which observed the test, has certified that no mechanical 

adjustments were required during or after the ge 4 oe and that no 
a 


water was added to the radiator. At the finish, the rad 
170 degrees. The 46 horsepower booster engine operated continuously, adding | 


or temperature was 


its torque to that of the Chevrolet unit. At no time was it necessary, even 
on the hairpin turns and steep switch-backs, to use low gear, it is said. 





Trailmobile Is 


Offering 


New Semi-Trailer 


CINCINNATI.—Trailmobile field | 
representatives and_ distributors, | 
together with many persons inter- 
ested in the trucking industry, were 
the guests of the Trailer Co. of 
America last week at the dedica- 
tion of a new body plant as a part 
of the Oakley (Cincinnati) factory, 
and the introduction of a new com- 
mercial semi-trailer model. 


The dedication ceremonies in- 
cluded an address by Morris Ed- 
wards, Executive vice-president, 
Cincinnati chamber of commerce; 
Mayor James G. Stewart of Cin- 
cinnati; Joseph Englaender, chair- 
man of the board, and A. J. Wol- 
tering, president of Trailer Co. of 
America. 

The new plant will increase body 
production nearly 300 percent. It 
was also announced that the com- 
pany has been awarded contracts 
for defense equipment totalling 
over eight millions of dollars since 
the beginning of the year. It was 
pointed out that a large part of 
this work has been completed and 
that work on current contracts is 
on schedule. 


The plant dedication served as a 
prelude to a two-day sales conven- 
tion, a highlight of which was the 
introduction of the new “Trail- 
blazer” semi-trailer which is now 
in production in 13,000, 16,000, and 
18,000-pound axle capacities and in 


lengths from 18 to 30 feet. It is of | 


the “frameless” type and is said to 
incorporate a number of revolu- 
tionary features of design and con- 
struction for greater strength and 
to supply a great degree of con- 





vertibility for a wide range of 
hauling requirements. It is being 
built in standard cargo, two-third 
open top, tandem axle and refrig- 
erator models; also in several mod- 
els with Lapeer couplers. 


Presentation of the “Trailblazer” 
was made by W. H. Montague, 
manager of public relations 
and advertising, assisted by mem- 
bers of the sales and engineer- 
ing departments in skits and tech- 
nical explanations. The setting for 
the meeting included a large stage, 
decorated and lighted with the- 
atrical equipment, a mobile radio 
broadcasting outfit and a display 
of commercial trailers and defense 


Fletcher to Lead 


Red Cross Drive 
SOUTH BEND.—C. S. Fletcher. 
sales manager of 
Studebaker, has 
been named 
chairman of the 
War Relief Fund 
for St. Joseph 
county (Indiana). 
He is active in 
the drive to raise 
$80,000, which is 
the county’s con- 
tribution to the 
$50,000,000 war 
C. S. Fletcher fund now being 
raised by the 


American Red Cross. 





products being built by the com- 
pany. 

The sales meeting program in- 
cluded an outline of the company’s 
sales promotion plans for coming 
months by Montague. These plans 
provide a broader service to truck 
line operators taking part in the 
ATA-Trailmobile Safety Trophy 
contest. It was announced that the 
entrants in the 1942 contest already 
exceed the number of trucking 
lines that participated in the con- 
test in 1941. 

M. N. Terry, vice-president in 
charge of sales, was in charge of 
the sales convention, which in- 
cluded regional conferences during 
the second day, followed by a ban- 
quet at which key men of the fac- 
tory and office forces joined the 
sales organization. Terry also 
served as master of ceremonies. 


The new “Trailblazer” features 
include a sectional beam type roof 
which is said to give added rigid- 
ity to the body, prevent drumming, 
and provide added strength against 
damage from overhanging obstruc- 
tions. Bolsters are placed on 12 


|inch centers, said to give the floor 


super-strength in resisting impact 
and concentrated loads. The “Load- 
matic” spring suspension is said to 
represent a departure in trailer de- 
sign, inasmuch as it automatically 
adjusts the length of the spring 
bearing surface to meet any load 
condition. This feature provides a 
long “soft” spring for light loads 
and a short “firm” spring for heavy 
loads. The new spring suspension 
also provides features to counter- 
act sidesways and relieve strains on 
other spring parts. This feature is 
said to overcome bouncing and 
swaying when the trailer is riding 
empty and to prevent undue strain 
on long spring leaves under the 
heaviest loads. 

The design of the front under- 
frame is also reported as revolu- 
tionary, inasmuch as it is of one- 


piece box-like construction of heavy | 


materials to absorb coupling and 
pulling strains. 





‘Southern States 
Lag in Trucks, 


Bus Survey 


BOSTON. — Official returns in 
national truck and bus inventory 
show New England near the finish 
line while much of the South, de- 
layed by scarcity of qualified work- 
ers, has a major part of the job 
ahead of it, it was reported last 
week by Thomas H. MacDonald, 
commissioner of the Public Roads 
Administration. 

PRA lists unusual tardiness in 11 
states—Alabama, Florida, Georgia, 
|Kentucky, Louisiana, Mississippi, 
North Carolina, Oklahoma, South 
Carolina, Virginia and West Vir- 
ginia. 

The area west of the Mississippi 
River is far ahead of the East. 
Wisconsin leads with 89 percent of 
'all questionnaire cards filled out 
and returned by truck and bus 
owners. 

Maine has a return of 87 percent, 
Rhode Island 86, Delaware 86, Ver- 
| mont 82, South Dakota 82, and 
Connecticut 80. The other New 
England states—-New Hampshire 
and Massachusetts — have returns 
of 71 and 74 percent respectively. 
Twenty-four states have returns of 
70 percent or more. 


New Truck Firm 
To Be Started 


SPOKANE, Wash. — Well-known 
automotive executives of Spokane 
last week announced a plan to 
manufacture truck trailers and 
tractors, using a new patented 
principle, which the government is 
said to be interested in for its 
adaptation in the making of war 
tanks. 

They are H. E. Majer, president, 
Ernie Majer Co.; J. E. West, sales 
manager for the Western Pine 
Mfg. Co., and George E. McDon- 
nell, president of the McDonnell 
Seed Co. 

The new company will be known 
as the Universal Development Co. 





of Spokane, with a capital of 
$99,000. 
The patent concerns a_ self- 


leveling feature, which would tend 
to keep the body of a tractor level 
on rough ground. 


Goode to Head 


Mo. Truckers 

ST. LOUIS.—George R. Goode of 
St. Louis was reelected president 
of the Truckmen of Missouri at 
|their annual convention held re- 
cently in Jefferson City. 

Other officers chosen for the 
forthcoming year are D. S. Adams, 
Kansas City, vice-president; Guy 
Roper, St. Louis, treasurer, and 
U. G. Lewellen, Jefferson City, sec- 
retary. Approximately 150 members 
attended the convention. 


War Economy 


_ BUFFALO.—AIl motor vehicles reg- 
istered in New York state for 1942 
| will display only one license plate, in- 
| stead of two, to conserve steel. The 
}one 1942 yp will be displayed on 


| the rear of vehicles. 
‘Dealers Tell Me,’ by John O. 
Munn, is an open forum for the 


expression of dealers’ opinions. It 
appears weekly in Automotive News. 





NEW “TRAILBLAZER” 


semi-trailer, 


just announced by Trailmobile, 


features new departures in ‘‘Loadmatic” spring suspensio di ‘4 
frame. The new trailer is being peeduced in 13,000, 16,000 and 18,000 pound 


axle capacities and in 18 to 30-fee 


lengths. 
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Many State Legislative Sessions Expected in 1942 


War Seen Forcing Action 
On Trade Barriers 


WASHINGTON —In normal) nation will be upon the effort in 


times, 1942 might be considered an 
“off year’ since only eight state 
legislatures will meet in regular 
session. However, since the coun- 
try is at war, numerous special 
sessions may be expected to fa- 
cilitate state cooperation with the 
federal government. 

An Illinois special session has 
already been called for defense 
purposes including doubling the 
highway patrol and cooperation 
with the federal government in 
protection against possible sabo- 
tage of bridges, main highways 
and aqueducts. Call for a Cali- 
fornia special session will shortly 
be issued. 

Previous to the outbreak of the 
war, rumors of special sessions 
had been heard in Arizona, Ar- 
kansas, Indiana (in the event of 
judicial invalidation of the present 
license tax act), Missouri and New 
Mexico. In approximately half of 
the states special sessions may 
consider any subject that may be 
considered at a regular’ session, 
while in the remaining states sub- 
jects that may be considered are 
limited to those presented by the 
governor. 

Of the eight regular sessions, 
seven (Kentucky, Mississippi, New 
Jersey, New York, Rhode Island, 
South Carolina and Virginia), will 


convene within the first half of! 


January. The eighth state, Louisi- 
ana, goes into session on May 11. 

In the past the highway user 
has been primarily concerned with 
state legislation. The defense emer- 
gency, and now the war emergency, 
has shifted a larger degree of 
control of highway transportation 
to Washington. Congress and ad- 
ministrative agencies are making 
fundamental decisions that will 
determine the conditions of opera- 
tion and the very future of high- 
way transportation. As a result of 
this development, state highway 
user organizations find it neces- 
sary to be alert, not only to the 
state legislative situation, but also 
to the fast moving Washington 
scene. 

Removal of highway barriers, 
such as unreasonably low size and 
weight limits and lack of recipro- 
city, will be urgently demanded by 
the highway user as well as fed- 
eral officials, such as the Central 
Motor Transportation Committee, 
headed by John L. Rogers of the 
Interstate Commerce Commission. 
Barriers intended to restrict the 
efficiency of highway transport are 
interfering with the shipment of 
defense materials. The eyes of the 


Mo., Ill. Truck 
Pact Signed 


ST. LOUIS.— Missouri truckers 


no longer will have to pay license | 


fees or a mileage tax for operating 
on Illinois highways, under an 
agreement between the two states 
reached last week. The agreement 
will eliminate interstate friction 
over trucking fees and will save 
Missouri motor carriers between 
$250,000 and $300,000 yearly. 

Up to now Missouri truckers 
have had to pay either a flat yearly 
license rate, ranging up to $245, or 
a tax based on mileage, when they 
traveled in Illinois. The concession, 
effective immediately, followed 
passage by the last Missouri legis- 
lature of a controversial bill pro- 
viding for border city fee exemp- 
tion of trucks and business enter- 
ing Missouri from other states. 

Trucks entering Missouri from 
Illinois need pay no fees to this 
state if their operations are con- 
fined to the border cities and the 
adjacent suburban territory. For 
operations elsewhere in Missouri 
they must buy Public Service Com- 
mission permits. 

New Laboratory Started 


HAGERSTOWN, Ind. — Final plans 
and specifications have been approved 
for the first unit of a new laboratory 
building, it was announced last week 
by the Perfect Circle Co. here. 


AUTOMOTIVE NEWS, DECEMBER 22-29, 1941 (1129 )-—-9 


Kentucky to increase that state’s 
present low 26% foot length and 
18,000 lb. gross limits. CMTA 
urged the governor several months 
ago, as an emergency measure, to 
raise the weight limit to 32,000 Ibs. 
for defense shipments, pending 
meeting of the legislature to give 
statutory relief. Since the repeal 
of the Texas 7,000 Ib. load limit, 
Kentucky has fallen heir to the 
dubious designation of “No. 1 
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Merger 


(Continued from Page 7) 


case,” Arnold said, “is the com- 
plete lack of railroad opposition- 
especially in the light of the at- 
tempted invasion of the motor car- 
rier field. In this connection it is 
not inappropriate to direct atten- 
tion to the railroad bankers who 
sponsor it.” 

Arnold contended that competi- 
tion in the transportation field and 
|not regulated monopoly had been 
established by Congress as the na- 
| tional policy. He said that what the 
| commission’s examiner, Vernon B. 
| Baker, who reported recently in 


thm Ta-Tas 


FOR BE / BNE 


CANADIAN HAULERS are devoting some of the valuable advertising space | favor of the proposed merger, pro- 


” 
bottleneck. on the sides of their truck-trailers to pushing the sale of government war 
Revisions of size and weight| savings stamps and certificates. Patriotic messages take the place of the usual | posed, however, was that the com- 
commercial display. On this big Rewchau aulle. 0 erated by McAnally and | mission should take the first long 





laws also will be sought in Louisi-| son, Ltd., over the highways 


ana, Virginia and Rhode Island. certificates and stamps to keep the “Nazi 





the roads are urged to buy | 


Heel” out of Canada. | step toward regulated monopoly. 





Mayor Fiorello LaGuardia presents trophies and other prizes to the 1941 U. S. Champion Truck 
Drivers at the close of the American Trucking Association’s 5th Annual Truck “Roadeo.” Left to right: 
Vandiver; Mayor LaGuardia; Clarence Maas of Eugene, Oregon—Truck and Trailer Champion; Goins 


CHAMPION DRIVERS WIN AGAIN 
WITH INTERNATIONAL TRUCKS! 


Vandiver and Goins ’ 


Take Top Honors in 


Truck ‘“‘Roadeo”’ at 
Madison Square Garden 





T WAS A GREAT SHOW. A great crowd. And a great 
bunch of drivers. In New York’s Madison Square 
Garden the 5th Annual “Roadeo” was the leading feature 
of the A.T.A. convention. And the pay-off came when 
Mayor Fiorello LaGuardia presented the National Cham- 
pionship trophies and prizes. 
To Charles Goins of Trucking, Inc., Indianapolis, win- 
ner in the straight truck class, went the Bendix-Westing- 
house Automotive Air Brake Trophy and cash prizes. 


To Leland “Bud” Vandiver of Colorado-Wyoming 
Express, Laramie, winner in the tractor semi-trailer class, 
went the Evans Products Trophy and cash prizes. 


ll 


x’ 
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~ Leland “Bud” Vandiver, 
National Tractor and the U. S. Straight Truck prize winner in the 
Semi-Trailer Champion. Driving Championship. Straight Truck class. 








he 


Paul C. Hoover, second 





Charles Goins, winner of 


To Paul C. Hoover of Riley Truck Lines, Pratt, Kansas, 
runner-up in the straight truck class, went an A.T.A. 
Trophy and cash prizes. 

Toeachofthesechamps,andto every other “Roadeo” con- 
testant, Harvester took pleasure in presenting a $20 check 
in recognition of their good work in the state contests. 

This Company is proud of the fact that champions in 
four of the first five annual “Roadeos” have won with 
Internationals, the top sales leaders in the heavy-duty 
field for each of the last ten years. 


INTERNATIONAL HARVESTER COMPANY 
180 North Michigan Avenue Chicago, Illinois 


INTERNATIONAL TRUCKS 
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Bus Transportation Periled by Priority Restrictions 


Increased War 





Activity Held 


Already Taxing Facilities 


Special to Automotive News 

NEWARK, N. J.—That a bottle- 
neck in bus transportation may 
result from present priorities re- 
strictions on materials needed for 
bus manufacture is indicated by 
figures made public here last week 
by Public Service Coordinated 
Transport Co. revealing that the 
number of bus passengers being 
carried daily between New Jersey 
and New York City is increasing 
faster than transportation com- 
panies can increase their schedules. 

Since Jan. 1, 1941, it was shown, 
the number of passengers has in- 
creased 5 percent while the serv- 
ice increase has been only 3 per- 
cent. Defense priorities make it 
almost impossible to obtain new 
equipment, according to bus com- 
pany officials. 

Including operations 


of inde- 





Timken Campaign Aids 
Sale of Defense Stamps 


WASHINGTON.—Timken Roller 
Bearing Co., of Canton, O., sold 
$36,417 in Defense Savings Stamps 
in a four-day campaign. 

The Timken campaign, one of the 
pioneer efforts of its kind by a 
private corporation, enlisted the 
sales appeal and point-of-sale pull- 
ing power of eight attractive “Tim- 
kenettes,” Timken factory girls. 
These young ladies were costumed 
in specially designed red, white and 
blue outfits and sold Defense Sav- 
ings Stamps on the streets, in 
offices and delivered them to resi- 
dential districts in Canton. 


pendent bus companies as well as 
Public Service lines, statistics com- 
piled over a 10-month period in 
1941 show that there were an 
average of 158 more daily trips to 
New York from New Jersey in 
1941 than in the preceding year. 
Of 269 new buses ordered for 
Public Service lines in that period 
only a few have been delivered. 
They are in constant service in 
the company’s intrastate and in- 
terstate lines. 

During the period covered by 
the figures, there was an average 
of 4,682 daily trips over the George 
Washington Bridge and through 
the Lincoln and Holland tunnels. 
For a similar period in 1940 the 
average was only 4,524 daily trips. 
In 1941, a total of 89,073 daily pas- 
sengers were handled, as com- 
pared with the corresponding 1940 
figure of 84,750. 

The situation has not yet seri- 
ously affected some of the inde- 
pendent companies. Moe Green- 
berg, secretary of the Boulevard 
Transit Corp., which has offices in 
Bayonne, and operates a_ service 
from Staten Island through Bay- 
onne and Jersey City to mid- 
Manhattan, said that increased 
passenger service had not created 
a need for new buses on that line. 
“Many of our buses were lying idle 
in the garages,” he said. “We’re us- 
ing them now on our stepped-up 
schedules.” 

Handling of the extra passenger 
traffic with present equipment also 
has been aided by changes in the 
standee bus 


Port of New York Authority. 
When the Holland Tunnel was 
opened in 1927, the Port Authority 
ruled that no standees would be 
permitted in buses. 

Increases in the number of 
safety devices adopted by bus 
operators brought modifications in 
the regulations three years ago, 
when a maximum of 10 standees 
a bus were permitted in buses us- 
ing both the Holland and Lincoln 
Tunnels. This regulation was again 
modified in November by a new 
rule which permits standees of 
one-third of the total seating ca- 
pacity of the bus. Where the bus 
has a capacity of more than 45 
seats, the number is limited to 15. 


AA Cites Car Use 
In Air Travel 


DETROIT.—Servicing the huge 
fleet of Flagships of American Air- 
lines, Inc. would be virtually im- 
possible if it were not for the use 
of scores of various models of auto- 
mobiles and trucks. 

Every department in the air line 
has one or more vehicles desig- 
nated for its own use. And, as a 
result, we find that American Air- 
lines now has over 200 light trucks 
and a lesser number of heavy 
trucks based at airports through- 
out the country, as well as station 
wagons and sales department cars. 

From the time the flight crew 
enters the crew car that carries 
them from the hotel until they 
are thousands of feet in the air, 
the automobile is playing an im- 
portant role in the flight prepara- 
tions. 


Pete Wembhoff’s Fourth Dimension 


regulations of the| offers news of automotive advertising. 














radial-thrust load and 


TO DIRECT POWER 
THROUGH THIS 
UNIT YOU NEED 
TIMKEN 
BEARINGS 


Heavy duty trucks carrying maximum payloads 
at modern speeds put enough power through 
their double reduction rear axles to require maxi- 
mum bearing capacity in the given bearing 
space. Pound for pound the Timken Bearing— 
made of Timken Alloy Steel—will carry more 


that's why they are re- 


quired in such mountings as the one shown. 


You can obtain accurate gear settings with 
Timken Bearings because of their adjustable fea- 
ture. Their ability to keep shafts rigid and in 
dead-true alignment prevents shifting tooth con- 
tacts that are a serious menace to axle life where 
heavy tooth loads prevail. 


Don't overlook the fact that Timken Bearings in 


double reduction axles 


operators’ viewpoints. 


provide many economies 


in building the mounting. This feature is desir- 
able from both the truck manufacturers’ and 


. THE TIMKEN ROLLER BEARING CO., CANTON, 0. 
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Karpe Implement House, Bakersfield, 
97 tractors, 61 tractor 
50 by 150 feet and 


Calif. Dealer Can Service 
10 Trucks at One Time 


LOS ANGELES.—One of the big- 
gest operators in sale of Interna- 
tional motor trucks and farm equip- 
ment is A. H. Karpe of Bakers- 
field, Calif. 

Operating as the A. H: Karpe’s 
Implement House, the company 
sold 123 new International trucks, 
97 tractors, 61 tractor plows and 
52 tractor disk-harrows. 


Karpe has 60 employes on his 
payroll, eight of whom are outside 
salesmen. Three buildings, one de- 
voted to sale of hardware and farm 
equipment; one to display and sale 
of motor trucks; and the other to 
a service station are used in the 
business. 


The service station is large 





Survey Shows 
Utility of 
Light Trucks 


DETROIT.—If you picture light 
trucks as dainty orchid-and-cream 
delivery cars, used mainly to drop 
milady’s gown or to zip gardenias 
to the yacht club, get prepared for 
a shock. 


The light truck is, far more 
often, a mud _ stained, durable, 
hardy work horse on wheels, help- 
ing farmers harvest their crops 
and builders to transport supplies 
from job to job. 


Most of the 1941 model light 
trucks sold had “work” bodies on 
them, a recent study of Automo- 
bile Manufacturres Assn. shows. 
Over 70 percent of the trucks with 
rated capacities of less than 1% 
tons, had pick-up bins on the back 
or were of the stake type. 


More than half the cargo carried 
by new 1941 light trucks consisted 
of farm products or food. Farmers 
bought 34 percent of the vehicles 
and other transporters of food took 
20 percent of the trucks. Building 
supplies are carried in 9 percent 
of the vehicles. 


Wheat harvests throughout the 
farm belt find many light trucks 
with pick-up bodies getting steady 
duty, rushing back and forth be- 
tween wheat fields and grain ele- 
vators. The half-ton truck, espe- 
cially, has come into wide favor 
because it holds the same amount 
of wheat as a combine. 


Minimum Wage Set 
For Bus Industry 


WASHINGTON —A 40 cent 
minimum wage order for the pas- 
senger motor carrier industry, ef- 
fective Jan. 5, 1942, was issued last 
week by Gen. Philip B. Fleming, 
administrator of the wage and 
hour division, U. S. department of 
labor. 


The 40 cent rate was recom- 
mended Sept. 4, by the passenger 
motor carrier industry committee 
equally representative of the em- 
ployers, the employes and the 
public. Of the 36,000 employes in 
the industry, approximately 4,000 
will receive pay increases as a 
result of the wage order, 






enough to handle 10 trucks at one 
time and there is also a special 
department for farm equipment 
servicing. The paint department is 
separated from the other service 
operations. 


Two branch stores are also op- 
erated by Karpe in nearby towns. 


Karpe is thoroughly sold on the 
value of advertising and uses local 
newspapers, radio and outdoor bill- 
boards. Copy for all his advertis- 
ing is prepared by himself. 


Mack Preparing 
For Banner 
Output in *42 


LONG ISLAND, N. Y.—In line 
with the government’s policy to 
have all truck manufacturers in- 
crease their production during the 
year of 1942, Mack has taken the 
necessary steps to expand facilities 
and speed up its output of both 
light and heavy-duty trucks, so 
that the supply will not only meet 
the demands of urgent military de- 
fense orders, but will also be suffi- 
cient to take care of much of its 
regular commercial business. The 
general priority rating of A-3, 
granted the truck industry, is evi- 
dence of the vital importance the 
government places on the uninter- 
rupted production of transport ve- 
hicles. 

In addition to those military 
types, required for the war effort, 
more than 50 standardized com- 
mercial models will be produced 
by Mack during 1942. 

With units ranging from one to 
45 tons, Mack offers a selection of 
truck equipment unequaled in the 
industry, whether gasoline or die- 
sel powered, conventional or cab- 
over-engine type, four or six-wheel, 
shaft or chain driven. 

Because of the important role 
now being played by heavy models, 
particular attention is to be given 
to Mack’s line of super-duty trucks. 
These super-Macks are used for 
off-the-road operations, such as 
quarries, open-strip mining of coal, 
hauling of iron and nickel, naval 
and air-base construction, the Pan- 
ama third-locks project and other 
large excavating projects where 
huge yardages must be moved. 

No important change in major 
units or in the general appearance 
of the present line is contemplated 
for the time being, although modi- 
fications will take place in the 
bright-work in accordance with the 
industry’s program to reduce non- 
essential consumption of nickel and 
chrome. 


Reo Net Profit 
Hits $221,325 


LANSING.—Net profit of $221,- 
325 is reported by Reo Motors, Inc., 
and Reo Sales Corp., for the nine 
months ended Sept. 30, 1941. 

This showing is after provision 
of $175,241 for federal income and 
excess profits taxes and is equal 
to 12 cents a share on 1,800,000 


shares. 
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Trucks Pegged for V 


Cosart Sees Truck Makers 
Set for All-Out Production 


DETROIT.—With the country at 
war, America’s truck transporta- 
tion system, as well as our battle- 
ships, planes, tanks and fighting 
men, must serve the country, ac- 
cording to L. D. Cosart, sales man- 
ager, Dodge truck division. 


To assure quick and efficient 
movement of guns, munitions, food 
and supplies for our military forces 
and civilian needs, our truck trans- 
portation facilities, he said, would 
play a vital role in our war-time 
economy. 

“The element of time is all im- 
portant,” said Cosart. “And here in 
Detroit we are geared up to pro- 
duce any type of motor vehicle 
that may be required by our fight- 
ing forces. 

“Already more than 75,000 Army 
trucks produced by Dodge are in 
service at our Army posts through- 
out the country. The experience 
gained by Chrysler Corp. engineers, 
designers and manufacturing 
forces in producing these trucks is 
invaluable. And we are equipped 
to produce such vehicles in even 
greater quantities if need be. 

“But along with trucks for the 
Aimy, we must be able to build 
trucks for our munitions industries. 


Truekin’ 


(Continued from Page 7) 





challenge because as I started to 
pound out this month’s blast there 
wasn’t a drop of Fruehauf column 
news in the place—but I hadn’t 
punched many keys before one of 
Uncle Sam’s hard working boys in 
blue dropped an invitation to a 
Fruehauf gathering that will take 
place tonight. It seems that the 
boys out Harper way have put up 
a new branch plant in order to 
relieve the main plant from any 
manufacturing that isn’t strictly 
defense. All servicing, my telephone 
informant tells me, will come from 
the new plant which will be dedi- 
cated to keeping the highway’s 
semi’s and four-wheelers rolling. 
* ak ok 
RECENT letter from Don Meyer, 
of Truckstell, smelled so trucky, 
I just had to say something about 
it, or rather let his letter speak for 
itself: 

“As conscientious readers of | 
Automotive News we have noted | 
with interest in many of your col- 
umns statements from dealers’ or- 
ganizations and individual dealers 
calling attention to their present | 
situation. | 


“We are agreed that this may be | 
an opportunity to get some of our 
houses in order, and while car de- 
liveries will be curtailed, the possi- 
bilities of developing a substantial 
lasting parts and service business 
is apparent. 

“However, we have not noticed 
anywhere in your columns _ sug- 
gestions from your dealers, who 
handle popular light trucks in 
connection with their passenger 
car franchise, that there can be 
developed more than a ray of sun- 
shine out of this present cloudy 
condition. Truck equipment dis- 
tributors nationally are in a po- 
sition to offer these dealers special 
equipment and conversion material 
that will materially increase their 
profits. Where the dealer ordi- 
narily sells just a bare chassis with | 
its nominal profit, it is possible for | 
him, if he seeks the cooperation of | 
the truck equipment distributor, to 
sell a completed unit of consider- 
ably more carrying capacity than | 
the original chassis, and in many 
eases the gross profit resulting 
from such a sale will be three or | 
four times as great as the profit 
from the chassis sale alone. In 
many cases a profit will result 
equal to the profit on several car 
sales. This, we believe, is just an- 
other means by which the dealer 
can improve his position and in 
the end find that his truck division 
may be a lifesaver, actually prov- 
ing far more profitable than he 
ever imagined was possible,” 








The war-time history of truck 
transportation in England has 
proved that highway transporta- 
tion shares a greater and greater 
burden of hauling the materials 
needed in armament building. 
“The men of Dodge know this 
business of swinging into war-time 
production. In World War I, Dodge 
products gave a splendid account 
of themselves in France. Men in 
the Dodge plant made an enviable 
record in building gun mechan- 
isms. And Dodge men today, in 
addition to the tremendous num- 
ber of trucks they have produced 
for the Army, are again building 





A VILLAGE without access to rail facilities, Santa Claus, Ind., is typical of 
: some 48,000 such communities in the U. S. Thanks to efficient trucking service, 
gun assemblies, as well as parts/ the more than 1,000 tons of mail handled each yule from this tiny third-class 
for fighting planes and tanks. ostoffice reaches its destination. Here the ‘official’? Santa Claus (James 
“As build ft ks, we join ellig), directs the unloading of this Chevrolet truck which is bringing incom- 
S$ builders of trucks, we ing mail to Santa Claus. Jesse Harpe assists him as Postmaster Oscar L. 
hands with the men who operate| Philipps looks on. 
them in our first and foremost ob- 
ligation of helping to win the war.|trucks in this country and our|the ability and facilities to meet 
Come what may, the builders of! great transportation industry have! any emergency that may arise.” 


ital Role in Mechanized War 


New Brake Lining 


Seen Sales Aid 


NEW YORK.—The announce- 
ment made this month of Johns- 
Manville’s new “Red-Bak” moulded 
brake lining is claimed to bring to 
the brake service man a merchan- 
dising idea built right into the 
product itself, J-M automotive of- 
ficials say. 


Different from ordinary linings, 
the new J-M material has a red 
backing which, when the lining is 
worn out, becomes a danger signal 
indicating that new brake lining 
is needed. The Red-Bak lining,. it 
is felt, will be a powerful sales in- 
fluence because its danger signal 
leaves no room for argument on 
the part of the customer. 


Furthermore, since most drivers 
continue to operate their cars long 
after the time when new brake 
lining is needed, the Red-Bak lin- 
ing will encourage them to come 
in and have their brakes checked 
at frequent intervals. 
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Living ROOM: 


Simple to Install 


All parts that make up the Wagner air brake sys- 


—are on the job. 


tems are simple in design and easy to install. 


dealers should not overlook. 





WAGNER HYDRAULIC 
CAM-BRAKE ACTUATOR 


~~. 





ROTARY AIR COMPRESSOR 


air-actuated cam brakes. 





WAGNER 
POWER-CLUSTER ae Ms 
=; APPLICATION VALVE, 
-  TREADLE TYPE 





plete line of Wagner Air Brakes. 
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Wagner Electric Corporation 
6400 Plymouth Avenue, Saint Louis, Mo.,.U.S.A. 
BRAKES 





MOTORS FANS 


TRANSFORMERS 


Without any repairs 


“We have not had one major or 
minor repair on any of the above 


Writ for new Air Brake Booklet 


KU-50. It explains and illustrates the com- 





compressors, and the two com- 
pressors, one that has run 140,000 
miles and the other 250,000 
miles, are still operating perfectly 
and have never been touched by 


Performance of this kind is not unusual when Wagner 
Air Brakes — the air brakes with the rotary compressor 


Thousands of truck owners and fleet operators have 
already installed Wagner air brakes on their rolling 
equipment and this increasing popularity makes Wagner 
air brakes an extra profit item that manufacturers and 


There are three Wagner Air Brake Systems: (1) The 
Wagner Hydrair Brake, the system that combines air 
power with hydraulic actuation; for commercial vehicles 
equipped with cam brakes, (2) the Wagner Air-Hydraulic 
Brake for commercial vehicles equipped with internal 
hydraulic brakes, and (3) the Wagner Straight-Air 
Brake, for commercial vehicles equipped with straight- 
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Truck Rationing Plan May Complicate Production 


All Sales Seen 


To Essential Haulers 


(Continued from Page 7) 


upon past performance in desig- 


nated vocations. 

In the order of their greatest 
burden upon the industry, schedu- 
ling production after orders are re- 
ceived under a rationing program 
would be the most severe, while 
that based upon percentage of past 
performance, in those vocations 
considered most essential, would 
permit the most orderly and eco- 
nomic manufacturing program. 

If rationing is decided necessary, 
then the industry is at loss to un- 
derstand why it is necessary to 
continue the arbitrary tonnage 
classification limitations or priority 
divisions except in those vehicles 
which the Army feels they may 
be forced to requisition in time of 
dire need. 

Eliminating this arbitrary ton- 
nage classification and placing 
truck output on the basis of filling 
essential transportation needs, 
would bring us back to the original 
suggestion of the Central Motor 
Transportation committee which 
was to do just that. 

Then if the farmer was found to 
be an essential hauler and this 
classification was found to be short 
in the vehicles needed to properly 
and economically transport farm 
products, the farmer would be al- 
lowed to buy the size and type of 
truck best fitted to his needs. He 
would not be forced to purchase a 
truck too large for his type of 
haul and too expensive in fuel and 


repairs for his normal hauling 
costs. 
Of course, if the thinking in 


Washington is that only those 
trucks should be built during the 
war-time period that would be most 
useful to the Army if it became 
necessary to requisition trucks for 
the movement of troops or war 
materials, then all thinking in 
terms of economy and cost is use- 
less. But so far as the industry has 
learned, this thought has never 
been applied nor considered in the 
making of priority or limitation 
orders. 

These orders are assumed to be 
the best methods considered by 
those in authority for the preser- 
vation of scarce and acute mate- 
rials. The only unfortunate part 
of this type of thinking is that the 
limitation and priority orders so 
far issued seem to have stopped 
right there and not considered the 
economic status of the hauler or 
need of the buyer. Everyone in the 


















Aloha! Today, that’s as 
familiar a word of greeting here 
at The Lexington as it is in Ha- 
waii—thanks to the opening ot 
the Hawaiian Room! Now in its 
fourth year, its popularity has 
become so great that this hotel 
is recognized everywhere as the 
“Eastern Outpost of Hawaii’’! 

That, you’ll agree, is an espe- 
cially high compliment to be 
paid any hotel—and eloquently 
bespeaks truly friendly service to 
all guests . . . whether they stay 
in the palatial Goyernor’s Suite 
or a minimum-rate $4.00 room. 
Visit the home of the famous 
Hawaiian Room yourself on your 
next trip to New York City! 
When may we expect you? fe 


















Charles E. Rochester, V.-P. & Mng. Dir, 
LEXINGTON AVE. AT 48th ST., Y.C. 





| have to write the new orders. The 
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Limited 


truck industry desires to cooperate 
to the fullest extent with his gov- 
ernment. There is no feeling of 
wishing to dodge any issue that is 
based upon sound need or thinking. 

Obviously, however, the changed 
conditions which face us now and 
the need to produce war materials 
at a much higher rate than ever 
considered before will place a tre- 
mendously heavier burden on those 
in authority in Washington who 


industry appreciates the great 
stress under which these men have 
to work and realizes that orders 
written under such conditions can- 
not possibly get the same degree of 
consideration from all angles as 
they would get under normal con- 
ditions. The industry does wonder, 
however, why the arbitrary tonnage 
classification is only the basis used 
for limiting truck production and 
use, when it does put an unneces- 
sary burden upon certain truck 
users whose business and hauls are 
admitted by men in government 
circles as being very essential to 
the welfare of the nation in war 
time. 





requirement when the limitation 
orders are lifted. 

This is particularly true in the 
farm field which was brought to 
the attention of OPM by the U. S. 
department of agriculture early 
this fall. The 1940 census figures 


show that, while approximately 42 





Forcing an essential user of one- 
half ton trucks to buy a 1%-ton 
truck does not merely require him 
to use an uneconomic truck for 
just one year or two years. It may 
well burden him with an _ uneco- 


percent of the trucks on farms 
were from one to four years old, 
26 percent were from five to nine 
years old and the balance were 10 
years old or older. While this same 





nomic vehicle for 10 years or more 
—or force him to take a consider- 


percentage, based on age of the ve- 
hicle, may not apply to all essen- 





Commercial Car Registrations 
10 Months, plus 25 States for November 











Nov. 1941 % 1940 % 

to Nov. of 1941 of 1940 Unit 

Date Pos. 1941 Industry Pos. 1940 Industry Pos. Gain 
Chevrolet . 4,236 1 191,639 33.29 1 160,517 33.18 1 31,122 
ONE Wiete cass 3,990 2 155,321 2696 2 136,112 28.13 2 19,209 
International. 1,456 4 84,157 14.64 8 67,918 14.03 3 16,239 
BOGS vo cccse 1,530 3 55,881 9.70 4 47,601 9.84 4 8,280 
eo aa 969 5 40,928 7.11 5 38,466 6.92 5 7,462 
ere 163 7 8,670 151 6 6,569 136 7 2,101 
WUMRE. knesuws 185 6 8,331 145 7 5,504 114 9 2,827 
Plymouth ... 29 14 7,584 132 8 8,359 1.73 6 775* 
Diamond T .. 102 10 5,465 95 9 5,633 116 8 168* 
Studebaker 109 9 4,542 79 10 1,053 23 15 3,489 
Autocar ..... 68 11 2,261 39 «11 1,690 05 11 571 
INGO: ieesass oe a 2,127 ot 12 1,461 30 12 666 
Brockway ... 26 15 2,015 35 18 1,402 .29 14 613 
WUMEOE: eacieee 25 16 1,780 324 14 2,096 43 10 316* 
Federal ...... 36 12 1,386 24 15 1,408 .29 13 22* 
MOD, 93. .64035.3 31 13 1,366 24 16 465 .09 17 901 
Hudson ...... 10 17 678 02 17 652 15 16 26 
Miscellaneous . 47 1,884 33 1,855 38 29 

TOTAL..... 13,123 576,015 100% 483,761 100% 92,254 

*Loss 
able loss in readjusting his size| tial-use classifications, it is well 


for the government to appreciate 
that trucks are strictly a_ utility 
vehicle and are bought for an eco- 
nomic life and not on a style basis. 

An uneconomic truck transpor- 
tation burden placed on a user may 
show that, in other essential haul 
vocations as well, approximately 
one-third of the buyers are being 
forced into a 10-year or longer un- 
economic haul or made to face a 
considerable loss to re-equip them- 
selves with the proper tonnage ve- 
hicle for their economic haul con- 
ditions. 





TRUCKS 





Grange Requests 
Increase in 


Truck Output 


DETROIT.—Recognizing the im- 
portance of highway transportation 
to protection and civilian economy 
of America, the National Grange, 
at its annual convention in Wor- 
cester, Mass., opposed “undue cur- 
tailment” of passenger automobile 
production and recommended in- 
creased motor truck transportation 
“to assure efficient distribution” in 
the defense emergency. 

The Grange adopted resolutions 
favoring uniformity in state motor 
vehicle size and weight laws, and 
uniform traffic regulation. Other 
resolutions opposed state highway 
barriers, diversion of highway 
funds to non-highway purposes, 
punitive taxation of motor ve- 
hicles, federal regulation of farm 
trucks, except for safety, and in- 
creases in federal gasoline or auto- 
motive excise taxes. 


Mack Expansion Seen 
Aiding War Output 


NEW BRUNSWICK, N. J.—Im- 
mediate construction of a building 
of about 100,000 square feet of 
floor space, for use in connection 
with its tank orders, is planned by 
Mack Mfg. Corp. on property ad- 
joining its plant here. 

The property, comprising 2% 
acres of ground, improved with 
two concrete buildings of 20,000 
square feet, was purchased from 
the Empire Chemical Co. 


New Commercial Car Registrations, 25 States bor Noy., 1941- 1940 


Figures supplied by R. L. Polk & Co., 





























New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 
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Carriers Launch Operating Pool in Northwest Area 


Commitee to Map Program 
Set for Full Action 


(Continued from Page 7) 


its members. This is considered 
fair, since commandeering trucks 
from just one firm might put that 
firm out of business for the time 
being. This way the needs will be 
allocated in an “orderly, intelligent 
manner” according to Chairman 
P. L. Bingay, manager of Seattle 
Truck Owners Assn. 

The Seattle plan is expected to 


Plant Expansion 
Boosts Output 
At Marmon 


INDIANAPOLIS.—With the gov- 
ernment urgently seeking greater 
production of heavy-duty trucks in 
the coming year, Marmon-Herring- 
ton officials announced last week 
that its facilities had been greatly 
increased in the past few years and 
the company was now stepping up 
truck assemblies to meet the na- 
tion’s war needs. 

The plant expansion program, 
which is said to have been started 
long before the emergency existed 
in this country, has boosted plant 
facilities to five times the capacity 
of a year and a half ago, company 
officials declared. 

As now expanded, the plant build- 
ings of Marmon-Herrington cover 
approximately half of the 16 acres 
of ground within Indianapolis city 
limits, which are surrounded by the 
high wire fence encircling the 
property. 

Marmon - Herrington has, since 
its inception, been building the 
same type of vehicles which are in 
such great demand today, for the 
military establishments of our own 
and friendly foreign governments. 

Marmon - Herrington All-Wheel- 
Drive. trucks are built in all sizes, 
with gross load capacities up to 
35 tons, and in addition to the 
regular line, the company converts 
all standard Ford trucks and pas- 
senger cars to All-Wheel-Drive in 
its Indianapolis plant. Both four 
wheel drive and six wheel drive 
models are available. 


Barriers 


(Continued from Page 7) 


that all laws which obstruct inter- 
state truck traffic in the West be 
set aside temporarily during the 
emergency. 

Florida growers are increasing 
production in line with appeals by 
Secretary of Agriculture Claude L. 
Wickard, the witnesses said, but 
they may not be able to move the 
perishables economically and effi- 
ciently if low truck weight laws 
are permitted to remain on the 
books of the states. 

Time after time, the four wit- 
nesses assailed Kentucky’s 18,000 
pound gross load limit as the most 
formidable obstruction of its kind 
in the country. 


Log Requirements Hit 


By Private Truckers 

WASHINGTON. —In a petition 
filed with the Interstate Commerce 
Commission last week the National 
Council of Private Motor Truck 
Owners, Inc. asks for the exemp- 
tion of driver-salesmen and other 
multiple-stop operation drivers 
from the driver’s daily log re- 
quirements of the ICC motor car- 
rier safety regulations. 

The petition contains facts and 
arguments in support of the charge 
that driver’s log requirements as 
now applied to multiple-stop mo- 
tor truck operations in interstate 
commerce are unnecessary, im- 
practicable and tend to detract 
from safety of operation of private 
motor trucks. 


. . € 

Plastic License Tags? 
GAINESVILLE, Fla.—The Gainesville 
Chamber of Commerce last week rec- 
ommended to OPM the use of plastics, 
made from pressed pulp or some other 
cheap material and treated with tung 
oil, for automobile license tags to ef- 
fect an estimated saving of 30,000,000 
pounds of steel annually for defense 

production. 


be extended not only throughout 
western Washington, but the en- 
tire state, Oregon, Idaho, and Mon- 
tana as well, for coordinated action. 
The meeting was called by Presi- 
dent J. D. Harms, of Washington 
Motor Transport Assn., affiliate of 
American Trucking Assns. Its im- 
portance was manifest to every 
operator, so that hardly a firm in 
this area but what was represented. 
The action taken was unanimous. 
It is thought that Army and 
Navy authorities will welcome the 
plan of doing the job collectively 
and providing a central office for 
placing the work. This plan would 
disrupt normal highway traffic in 
the least degree, it was stated. 
Chris Sinsabaugh’s sparkling 


“Sparks” column is read by the 
‘‘wide-awake”’ in industry. 





New Standards 
Adopted by 
Lamp Makers 


WASHINGTON.—A recommend- 
ed commercial standard for the 
makers of motor vehicle lamps and 
signal equipment has been adopted, 
U. S. department of commerce an- 
nounced last week. 


The standardization plan was 
submitted to manufacturers for 
approval and was adopted after a 
satisfactory majority of accept- 
ances had been received, the com- 


INTERNATIONAL MOTOR truck front axle steering knuckles and king pins,| merce department said. 


also front and rear wheels, are subjected to a practical field test on the Inter- 
national Harvester Co.’s Fort Wayne (Ind.) proving ground. In this test the 
truck is driven at high speed over rough ground in a short figure 8 course 
so that the vehicle literally negotiates the turns on two wheels. To maintain 
the high speed in the turns that is required to develop abnormal thrust and 
bending loads in these parts, it is necessary that a limited amount of traction 
be available on the inside driving wheels. To accomplish this without appreci- 
ably detracting from the severity of the load transfer to the outside wheels it 
was necessary for the road test department to develop an outrigger with 
auxiliary wheels so located that the test requirements would be fully met. 
Shown is International one-ton 4 x 4 truck of a type used by the United States 
Marine Corps. 


The new standard will be known 
as CS97-42 and will go into effect 
Jan. 8, 1942. 


Martin Appointed 


AKRON.—Appointment of Arthur J. 
Martin as manager of the Minneapolis 
district_of B. F. Goodrich Co., is an- 
= by J. J. Newman, vice-presi- 

ent. 
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The extra features of over-all rugged- 
ness built into Federal Trucks match 
every demand of road and load. 


Federal’s C. O. E. Trucks require less 
garage space—provide a 
turning radius—improved handling. 


Specialized transport problems require 
special truck designs and Federal 
supplies such units to order. 


Federal Trucks are available in the 
widest range of models to eliminate 
any need for hit or miss selection. 
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QUALITY 


Federal’s extensive plant facilities 
cover over a half million square 
feet of space devoted exclusively 
to truck manufacture. 


TRUCKS AT 


PRODUCTION 


ARE SERVING TODAY’S MOST 
VITAL TRANSPORT NEEDS - - - 


RESENT conditions impose the toughest assignments on 
truck transportation ever recorded in its history. Heavier 
hauling, more speed, longer runs—day and night road and 
load beatings demand extra ruggedness, greater dependabil- 
ity—permit fewer “time-outs” for repairs and replacements. 


Exacting schedules call for trucks with a backbone that can’t 
be broken; power that doesn’t need a breather; operating 
efficiency that takes any pace in its stride. Never before have 
time table schedules demanded such all-out truck perform- 


Yet Federal more than matches these exacting require- 
ments ... does it with an outstanding heavy duty service that 
spells more stamina, lower operating costs . . . assures a de- 


pendability that has long since become a tradition. 


Your transport job may need the job-tailored advantages 
and husky efficiency of Federal design—heavier frames and 
axles, stouter brakes, sturdier clutches and transmissions, 
plenty of reserve horsepower. If so, your nearest Federal 
Dealer will help fit the right trucks to your specific needs. 
Consult him—or write the factory for full details on Fed- 


TRUCK CoO. 
Michigan 
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Huge Appropriation Bill Passed for All-Out War 


$10,500,000,000 is Alloted 
For Army, Navy Equipment 


WASHINGTON. — The Senate 
last week passed the huge appro- 
priation measure of $10,500,000,000 
to carry out an all-out war effort. 
The measure now is in the hands 
of President Roosevelt for final 
passage. 


As the measure was sent to the 


Defense Plants 
Of Ford Set 
For 7-Day Week 


DEARBORN.—Edsel Ford, presi- 
dent of the Ford Motor Co., last 
week announced that all defense 
projects of the company have been 
placed on a seven-day-week basis 
with every department working 24 
hours where practical. 


“We have taken this action in 
response to the government’s de- 
claration of all-out effort in the 
war,” Ford said. “We have asked 
employes in the present defense 
operation to volunteer for a seven- 
day week until we can train ad- 
ditional men so that the seven-day 
schedule can be maintained for the 
shop while the individual employe 
puts in only the normal week. The 
response to this request has been 
unanimous.” 


New work schedules went into 
effect immediately at the Ford air- 
plane engine plant where Pratt & 
Whitney airplane engines are 
built; and at Willow Run, where 
Ford is erecting a bomber factory. 


Construction crews at Willow 
Run are working under floodlights 
both inside and on the exterior of 
the plant, keeping pace with de- 
liveries of building materials and 
equipment. In the airplane engine 
plant at the Rouge, men are work- 
ing on two 10-hour shifts, 20 hours 
a day, seven days a week. A simi- 
lar schedule of “all out” speed is 
operating at the Ford airport and 
the engineering laboratory where 
company employes are working on 
the engineering aspects of the Con- 
solidated bomber to be produced at 
the Willow Run plant. 


Also affected by the new work 
schedule are tool departments at 
the Lincoln plant, tool and die 
plant, the magnesium foundry and 
all tool departments in the Rouge 
plant where defense operations are 
in progress. 


Workers May Lose Pay 
During Blackouts 


CLEVELAND. — Time spent by 
employes on the premises of an 
employer during blackouts or air- 
raid alarms where no work is done 
need not be compensated for as 
“hours worked,” Acting Adminis- 
trator Baird Snyder of the Wage 
and Hour division, U. S. Depart- 
ment of labor, advised regional 
divisional officials last week. 

Snyder announced the division’s 
policy following receipt of inquiries 
from coastal and Great Lakes in- 
dustrial centers. 





White House, it provided for $7,- 
000,000,000 for war department, in- 
cluding control over $1,500,000,000 
for the lend-lease program; $388,- 
000,000 to expedite military produc- 
tion; $370,000,000 for army trans- 
ports; $779,000,000 for the army air 
corps; $269,000,000 for the army of 
the Philippines; $827,000,000 for 
army bases; $59,000,000 for 104 aux- 
iliary airplane landing fields. 
Included for the navy was about 
$2,000,000,000, of which $640,000,000 
was in contractural authority for 
naval planes, and $350,000,000 for 
yards, docks and other shore bases. 


Meanwhile the House naval af- 
fairs committee started on the road 
to possible House passage a bill 
authorizing the navy to build 150,- 
000 tons in warships for the two- 
ocean navy, but eliminated imme- 
diate construction of huge battle- 
ships. 


U.S. Pushing 
Plans for Steel 


Expansion 


WASHINGTON. — Expansion of 
U. S. steel-making facilities, par- 
ticularly in the field most vital for 
war production, will be pushed for- 
ward with new speed, W. L. Batt, 
director of materials, announced 
last week. A first step in the steel 
speedup program is the decision 
to grant high preference ratings 
for expansion projects. Ratings in 
the high military categories will 
be used. 


The immediate aim is twofold: 


1. An increase in pig iron facili- 
ties, to balance present finishing 
facilities and to offset expected 
shortages in iron and steel scrap. 

2. An increase in electric furnace 
and other finishing facilities to 
provide special treatment, steels, 
alloy steels and specific steel prod- 
ucts necessary for war production. 


Ratings just below top military 
projects are expected to forestall 
any possible delays in getting the 
expansion program now under way 
completed in a minimum number 
of months. All other steps possible 
to rush the program will be taken, 
Batt said. 


One now under consideration is 
to equip an important number of 
existing blast furnaces with air 
conditioning units, which can be 
installed within four or five months 
without delaying plant operations. 
It is estimated this will increase 
pig iron output by 5 to 8 percent 
for eight months a year, meaning 
an additional 1,000,000 to ‘2,500,000 
tons a year. This dry blast process 
also would result in a substantial 
annual saving of coke. 


Fuel Curfew Started 


YOUNGSTOWN, O.—Valley gasoline 
station operators have agreed to close 
at 9 p.m. on week days and at 6 a 
on Sundays, effective Dec. 15, Lloyd 
Jugenheimer, secretary of the Inde- 


pendent Gasoline Dealers, Inc., has 
announced. 
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SOMEWHERE IN THE U. S. A. Anti-tank guns, towed by Dodge Army 
trucks, troop transport models, go into position. These trucks will go forward 
over almost unbelievably rough country at a high rate of s — sometimes 


bouncing the 37 mm. anti-tan 


guns completely off the groun 


Tires to be Cut 80%, 
Remainder Rationed 


(Continued from Page 1) 


somewhat to fill urgent transpor- 
tation needs. 

Henderson said there are be- 
tween 7,000,000 and 8,000,000 new 
tires in stock at present through- 
out the nation, and declared that 
tire makers have on hand enough 
new tires to equip about 150,000 
automobiles. The price admin- 
istrator declared that complete de- 
tails of the tire rationing plan 
would be announced before Jan. 4, 
but said that salient features of 
the program will be: 

1. For the time being produc- 
tion of new passenger car tires will 
be almost entirely eliminated and 
production of new truck tires will 
be curtailed. 

2. Amonthly quota of tires which 
can be sold in the United States 
and its possessions will be de- 
termined on the basis of the 
amount of crude rubber which can 
be used in production of new tires. 

3. These monthly quotas will be 
broken down into state and county 
quotas primarily on the basis of 
commercial vehicle registrations 
in each area. 

4. State and local rationing 
boards are being set up by Frank 
Bane, director of field operations, 
OPA, through state defense coun- 
cils. The state boards will serve 
largely as clearing agencies for in- 
formation passing between the 
federal government and local 
boards. 

5. Sales of new tires will be 
limited to individuals and agencies 
requiring them for the mainte- 
nance of industrial efficiency and 
civilian health. These will include 
the following broad classes: Ve- 
hicles required for maintenance of 
public safety and health, pas- 
senger transportation equipment, 
exclusive of private passenger cars 
and a limited group of essential 
truck operators. 

Details of this list of users who 
will be permitted to buy new tires 
will be issued within a few days. 
In any event sales of new tires to 
owners of private passengers will 
be virtually prohibited for the 
present. 

6. Would-be purchasers of new 
tires will be required to show to 
the local rationing boards that they 
fall within the eligible groups and 
that it is essential for them to get 
tires for the safe operation of their 
vehicles. 

7. Purchasers fulfilling these re- 
quirements will be given certifi- 
eates permitting them to make 
purchases. 

8. Controls are also being de- 
veloped over the sale of retreaded 
tires and the retreading of tires. 

9. Appropriate price action to 
stabilize tire prices will be taken 
by the OPA before the rationing 
plan is instituted. 


10. The rationing plan will be 
issued as a priority order and will 
carry all the legal sanctions behind 
such orders, including the power 
to withhold priority assistance in 
replenishing stocks and criminal 
penalties incident to falsification 
of reports to the government. 

Henderson declared that the 
rationing program would prevent 
dealers from building up reserve 
stores of tires by amounts greater 


than their sales under the ration- 
ing plan. He reported only isolated 
cases of violations of the current 
ban on tire sales. 

Under consideration, it was 
learned, is a plan whereby tire 
makers would produce two lines of 
tires during the emergency, a first- 
line tire and a second-line tire. 

The first-line tire would contain 
about 10 pounds of natural rubber 
(only slightly below pre-war stand- 
ards) and would provide for late- 
model cars having greater poten- 
tial speed. Its life would average 
about 18,000 miles. 

The second-line tire would con- 
tain about five pounds of crude 
rubber (the remainder of the tire 
being composed of reclaimed rub- 
ber) and would be provided for 
older cars whose potential speed is 
much lower. This tire’s life is fig- 
ured between 8,000 and 10,000 miles. 

While the supply of crude rub- 
ber from the Far East remained 
in jeopardy, the government con- 
tinued work on a long-range pro- 
gram for obtaining rubber domes- 
tically. The program involves: 

1. Expansion of snythetic rubber 
plants to a potential production of 
200,000 tons a year, with maximum 
output expected within 12 months. 

2. Expansion of guayule rubber 
bush production in California into 
at least four states of the South- 
west; also investigation of wild 
guayule in Mexico for possible pro- 
cessing in this country. 

zs. ¢+ & 


OPA Pegs Prices 


Of Reclaimed Rubber 

WASHINGTON. — Ceiling prices 
for reclaimed rubber, most im- 
portant substitute for crude rub- 
ber, are established at the levels 
that prevailed between Nov. 5 and 
Dec. 5 in a new OPA price sched- 
ule. The new schedule became ef- 
fective Saturday, Dec. 20. 

Pressure for higher reclaimed 
rubber prices is growing more 
acute with the threat to continued 
crude rubber supplies from the Far 
East. OPA has determined after 


investigation that further price 
advances will not increase sup- 
plies. 


JUST ABOUT this time 24 


U.S. Boosts Output 


Of 100-Octane 
Plane Fuel 


DETROIT. — By boosting the 
amount of lead permitted in the 
100-octane gasoline from three 
cubic centimeters a gallon to four, 
the Army and Navy have added 
300,000 gallons a day to U. S. pro- 
duction of this type of fuel, it was 
announced last week by the Ameri- 
can Petroleum Institute. 

Need for this higher rated fuel is 
urgent in the U. S. war effort, since 
it provides 25 percent greater speed 
and efficiency in air travel. 

This change immediately gives 
the United States a production of 
2,100,000 gallons daily of the super- 
fuel compared with 1,800,000 gal- 
lons a few weeks ago. 

The 100-octane is made of three 
ingredients, two of them new and 
difficult to make, the third just 
ordinary gasoline. This ordinary 
gasoline has been 35 percent of 
the super-fuel, and the extra cubic 
centimeter of lead means that more 
than that percentage can now be 
mixed. 

One hundred-octane is the air- 
plane fuel which all nations, ex- 
cept the United States, have lacked. 
We have been supplying Britain 
an increasing flow. 

The increased plants for making 
100-octane now building in the U. S. 
promise 5,000,000 gallons a day of 
the fuel by December, 1942. 


OPM Takes Over 
Full Control of 
Tin Supply 


WASHINGTON.—Full control of 
all tin supplies in the U. S. and tin 
imports enroute from the Far East 
have been taken over by the Office 
of Production Management, it was 
announced last week. 

Tin, imported principally from 
Malaya and the Netherlands In- 
dies, is used in plate for cans, 
utensils, signs, as an alloy for sol- 
ders, and in tinfoil and collapsible 
tubes. 

Normal imports amount to ap- 
proximately 100,000 tons a year. 

OPM Priorities Director Donald 
M. Nelson ordered that: all tin 
supvlies shall be allocated by the 
OPM; no tin may be sold or de- 
livered without specific OPM per- 
mission; future imports may be 
sold only to the Metals Reserve Co., 
or other government agencies; tin 
now afloat may not be sold except 
by special OPM permission. 

The only exception is that a dis- 
tributor may deliver to his regular 
customers less than five-ton lots. 

No deliveries of tin or tin prod- 
ucts will be made to fabricators 
who have ample stocks on hand. 

A conservation order limiting the 
uses of tin and of tin-lined cans 
will be issued within the next few 
days. 


Nickel Report 

Nickel production and consumption 
in 1941 were at an all time high, with 
more than 90 percent of the nickel now 
available being used to fill high pri- 
ority war orders, according to Robert 
C. Stanley, chairman and president, In- 
ternational Nickel Co. 





ears ago, the formidable looking fortress on 


wheels ow above kept cruising the streets urging America’s fighting-age 


manhoo 


to join the army of Uncle Sam. Beneath the rivet-studded ‘tank’’ 


throbbed the engine of a Dodge automobile, many thousands of which—as 
reconnaisance, command and dispatch vehicles, and as ambulances and trucks— 


participated in World War I. The “tank” w 


y a firm of Dodge dealers. 


was donated to the enlistment drive 


se im en 





a = 6 Q 
St it Om Am ASO 


gsr 2e5 


r 


> on 


by 


a lUlUlretlUCU SS 













OS ta Rta yun 


PRODUCTION—REGISTRATIONS 








AN’s Production Estimate 
(U. S. and Canada) 


WEEKS ENDED DEC. 20, DEC. 13 





Jan. 1 
Week Same Week Dec. _ to to 
Ended Week Ended to Dec.21 Dec. 20 
Dec. 20 1940* Dec.13 Date 1940* 1941* 

GENERAL MOTORS .. 19,586 52,146 31,914 84,059 1,884,474 2,161,206 
Chevrolet? ........... 13,536 29,500 18,002 49,559 1,091,428 1,234,484 
BOUIN 266.0. 00 5 ses 0558 eie 4,000 8,503 4,478 13,353 302,517 363,694 
ENO. Gio 5.05 ss cceces 2,050 6,589 3,765 10,596 241,001 278,534 
Oldsmobile .......... £ 6,029 4,476 8,399 210,129 226,746 
MEMEO a 8s sees noass t 1,525 1,193 2,152 39,399 57,748 
CHRYSLER. ........... 13,0385 28,650 18,475 49,673 1,021,637 1,091,917 
Plymouth} ........... 5,950 14,800 8,517 22,980 533,032 499,660 
MEMO 8868-065 tevnee 5,000 8,100 6,488 17,692 290,914 362,357 
SUE GMEEE occ ce cnsccaee 1,215 3,350 2,019 5,251 116,311 136,325 
MO PIOUS ceciveseveces 870 2,400 1,451 3,750 81,380 93,575 
MD 6588 ccc vse tv ieee 19,450 26,150 20,433 59,090 929,735 1,004,928 
BUNT, 6 654 88500003 80% 17,150 =22,700 §=18,057 52,207 811,360 882,987 
RONCGEY 55s. seiscees 1,850 2,800 1,923 5,576 91,497 103,640 
J ore 450 650 453 1,307 26,878 18,301 
STUDEBAKER; ....... 2,520 2,878 3,403 9,001 117,353 130,073 
BRUMOUING «os escseceen 1,210 1,322 1,654 4,326 89,164 78,908 
INPUIOEE bb o2 cscs vecescnes 1,032 2,503 1,725 4,477 61,852 78,477 
PACKARD ............ 1,300 2,036 1,350 4,219 74,537 73,987 
WUMBEMURIST kvinsicvsecscss 470 2,000 524 1,442 26,096 28,394 
MISCELLANEOUS+ 8,325 8,150 8,197 24,657 347,348 393,785 
NORM 6 6 6655-0: 300685 66,928 125,835 87,675 240,944 4,552,196 5,041,675 
*Revised. t+Includes trucks. tClosed. Miscellaneous includes Crosley, 


Henney, Autocar, Brockway, Diamond T, Divco, Federal, GMC, Inter- 
national, Mack, Reo, Sterling, White, Bantam, etc. 


Girdler to Head 


Aircraft Firms 


CLEVELAND.—Tom M. Girdler, 
Republic Steel Corp. chairman, will 
add the chairmanship of Vultee 
Aircraft, Inc., and Consolidated 
Aircraft Corp. to his present duties 
it was announced last week. 

Directors of Republic gave unani- 
mous approval of the Girdler move. 
He “will continue as chairman and 


chief executive officer, of Republic, 
but will spend such time as may 
be necessary in heading the air- 
plane companies,” said R. J. Wysor, 
president of Republic. 

Girdler said he would devote as 
much time as necessary to the job 
of gearing the production of planes 
to the greatly accelerated plane 
building program * * * “This is a 
time when every citizen at any 
age has an obligation to put his 
shoulder to the wheel in the inter- 
est of national unity and victory.” 


Most Car Plants 


Close Down 
Jan1 | Lill Jan. 5 


DETROIT.—Effects of the new 
OPM curtailment order were re- 
flected last week in production of 
new cars and 
trucks, which 


AUTOMOTIVE NEWS dropped to 66,- 
Production Estimate 928 units. 
This com- 


pared with §87,- 
675 cars and 
trucks turned 
out in the pre- 
vious week and 
125,835 vehicles 
assembled in 
the same week 
last year. 
Most com- 
panies wound 
up their output 
schedules for 
December in 
the past week 
and total pro- 
duction will 
drop consider- 


66,92 i << 
ably in the 
coming week, 


with a virtual 


shutdown of passenger car output 
until Jan. 5. Production of heavy- 
duty trucks and Army vehicles will 
continue through the holiday pe- 
riod. 

Production from Jan. 1 to Dec. 
20, totals 5,041,675 cars and trucks, 
the highest total since 1929. 

General Motors divisions declined 
to 19,586 units last week to com- 
pare with 31,914 vehicles assembled 
in the previous week and 52,146 
cars and trucks built in the same 
week of 1940. 


Chrysler divisions also dropped 


LAST 
YEAR 


125, 


LAST 
WEEK 


< 


THIS 
EEK 


87,67 
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Curtailment Hits; Week’s Output Dips to 66,928 Units 
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Passenger Car Registrations 
10 Months, plus 25 States for November 














Nov. 1941% 1940 % 
to Nov. of 1941 of 1940 Unit 
Date Pos. 1941 Industry Pos. 1940 Industry Pos. Galn 
Chevrolet ..13,044 1 822,436 23.82 1 719,145 24.87 1 103,291 
ONE. ocicvcews 10,142 2 558,442 16.19 2 459,978 15.91 2 98,464 
Plymouth .... 6,147 3 421,272 1219 3 378,524 13.09 3 42,748 
eee 5,567 4 282,517 8.18 4 249,366 862 4 33,151 
Pontiac ...... 5,160 5 263,284 7.62 5 196,008 6.78 5 67,276 
Oldsmobile 3,986 6 211,913 6.14 6 166,773 5.77 7 45,140 
DOGBO ..0cees 3,435 7 198,761 5.75 7% 169,708 5.87 6 29,053 
Chrysler ..... 1,916 8 133,924 3.88 8 82,448 2.85 9 51,476 
Studebaker 1,908 9 103,476 2.99 9 88,365 3.08 8 15,111 
DeSoto ..... 1,293 13 84,535 2.45 10 60,929 2.11 13 23,606 
Mercury ..... 1,823 10 74,874 2.17 il 68,334 2.34 11 6,540 
[Se 1,243 14 72,233 2.09 12 43,966 1.52 14 28,267 
Hudson ...... 1,195 15 67,409 1.95 13 70,028 2.42 10 2,619* 
Packard ..... 1,740 11 61,996 1.79 14 64,490 2.23 12 2,494* 
COGIC sees 1,399 12 54,810 1.59 15 30,259 1.05 15 24,551 
WFR bv cese 254 17 #& 20,661 60 16 18,590 64 16 2,071 
BASIOORR ccc xs 449 16 16,866 49 17 18,076 G2 if 1,210* 
Miscellaneous. 129 3,652 Ps | 6,690 .23 3,038* 
TOTAL..... 60,830 8,453,061 100% 2,891,677 100% 561,384 
*Loss 
last week to 13,035 vehicles, which 
compared with 18,475 cars and Plant Activity 
trucks built in the previous week (Week Ending Dec. 20) 
and 28,650 units turned out in the Output Units Working 
comparable period last year. ea Seeeees drop; 4,000, five _ 
Ford divisions dro ppe d only Co ces eres eessesescess ciose 
slightly in the past week and total Chevrolet. ...drop; 13,536, five days 
output hit 19,450 cars and trucks, Chrysler....drop; 1,215, three days 
which compares with 20,433 units De Soto ..... drop; 870, three days 
turned out in the previous week. | Dodge...... drop; 5,000, three days 
In the same week of 1940, a total PRs 3.5 640-0% drop; 17,150, five days 
of 26,150 vehicles was assembled. | Hudson...... drop; 1,210, four days 
I ‘ Lincoln...... steady; 450, five days 
n the independent group most Mere drop: 1.850, five days 
divisions reduced operations last a, aed dro P “ahme 4 > 
aa eo ft is is 66 éaie Pp; 1,032, three days 
week. Studebaker continued to lead Oldsmobile closed 
the independents and was followed|, ) OV . an a 
by Packard, Hudson, Nash and Packard...steady; 1,300, four days 
Plymouth...drop; 5,950, three days 


Willys in that order. 


For a fresh automotive viewpoint, 
read George M. Slocum’s “‘A Word in 
Edgewise.”’ 


Pontiac..... drop; 2,050, three days 
...drop; 2,520, five days 
WOMB ksawisnen drop; 470, five days 





New Passenger Car Registrations, 25 States for November, 1941-1940 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., 
































Trenton, N. J. 




































































CHRYSLER GENERAL MOTORS FORD NON-AFFILIATED 
= 
2 |® | f s 
STATES sie 3 | as aol Pla] g/] gs 2| 3 ee STATES 
z ° $ S | Be -~ = 5 |Ad = g a gs © ‘ a 
Fis | eile les E12] e185) 2| 2/3] 2/2] €/ #8 
3 a A | & | Om ms 3 a | me § mala a | @ a | Of 
Total 12 States °41| 633| 457) 1252] 2332) 4674) 1848] 468] 4942) 1307] 1546) 10111] 4082| 138] 544] 4764 a 410| 430 | 751| 112) 21987/’41 Total 12 States 
for November *40| 1109] 688] 1982] 4767) 8546] 3485} 534] 9083] 2314 = 18347| 6225} 228] 762| 7215| 170} 821] 524) 813] 1100] 478] 38014/’40 for November 
Colorado "41 52 21 87] 105) 265) 146 27| +264 55 577| 185 | 38| 236 3 21 18 37 28 | 1183)’41 Colorado 
40 92 32} 118) 216) 453) 211 35} 635) 133 189 1183} 355 7 81; 443 16 33 26 51 60 1| 2266)'40 
Connecticut "41 99 87; 191; 379) 756| 337 91 = 261; 327) 1618) 338 35 g A 13 82 79} 151) 107 5| 3245/41 Connecticut 
*40| +171) +148] 290] 689] 1298] 612} 130] 1078] 423] 495] 2738) 633 47| 120) 800 38} 111] 119} 175| 123 7| 5409)’40 
Georgia 41 55 44, 112] 259) 470) 210 42| 544 3 157; 1050) 492 13 90| 595 17 33 23 72 s | 2318/41 Georgia 
*40| +118 67| 206) 520) 911) 276 71} 1199} 203} 222} 1971] 929 22} 121) 1072 49 62 34 84 99 2}  4284/’40 
Idaho 41 26 22| 44 57; 149 49 5| 161 20 46 281| 109 g| 29| 144 si 22 16 13 51 | ore Idaho 
40) 32 15} 48] 109} 204] 105 9| 241 52 48 455| 170 8 33| 211 6 24 13 12 63 988}’40 
Michigan 41) 347| 240) 652| 1068) 2307| 1306) 393) 2454) 889] 1431 yi) 6473| 2218} 106| 551| 2875 37; 325) 247) 253) 224 4| 12745/'41 Michigan 
"40| 682} 483) 1223] 2767| 5105} 2396] 371) 5504) 1521 12145} 4965} 155) 865) 5985} 106] 642) 315) 397| 343 31| 25069|’40 
Minnesota 741; +129 75| 120) 357] 681) 209 43| 692| 127| “a 1232} 513 16 80 a 13 35 78 57 95 | 2801)'41 Minnesota 
"40| 204 99} 211) 719) 1233) 496 51| 1574] 336] 405) 2862} 1301 20; 158] 1479 22 75| 154 81; 198 2| 6106/40 ~ 
Missouri 741) «112 68} 215| 385) 780| 343 71| 1114, 292} 238) 2058 we 25| 113| 903 12| 48 70 92} 129 | 4092/"41 Missouri 
40} +179) 120 935} 1653) 609 68} 2189} 491) 474) 3831] 1321 38} 130) 1489 23} #117} +121) 107) 192 1} 7534)’40 
Montana 741) 33] 12 32| 53| 134 47 3) 175 41; 47 313} ~ 133 4 | 24| 161 | 16 25 13 38 | 700|741 Montana 
40 47 16 45| 119] 227 77| 2} 293 73} 44 489| 218 4 38| 260 5 33 21 15 54 1} 1105|’40 
New Jersey °41| 244) ««:133| 9 428] ~—sG5 | 1459) 631; 184/ 1094) 574| 691) 3174) 707 63| 162| 932 19} 101| 125) 257) 187 6256|’41 New Jersey 
"40| 482} 272) 694) 1658] 3106] 1432] 237] 2606] 940] 1352] 6567| 1257 91} 253] 1601 65| 233) 188} 302| 311 H 12382|'40 
New Mexico "41 24\ 8) 31 41; 104 42! 8| 148 19 25 242| 117 3 23| 143 2| 5 ‘| 9 si | 534/41 New Mexico 
40 33 7| 54 96} 190 91 6| 280 65 58 500} 178 5 41| 224 15 11 11 26 1 978|'40 
Oregon "41 63 64, 113| 171/ 411| 170 20| 355 97; 180 822| 203 17 49| 269 17 39 fl 43| 101 | 1758/41 Oregon 
"40| 126] 83} 191} 289] 689] 323 24) +781) 196] 256| 1580] 331 25 72| 428 25 77 79 47, 141 1} 3067|’40 
Rhode Island 41 40 21 51; 116) 228 96| 26, 180| 115 81 498 $a 6 31| 136 9 15 33 a 32 1\ 991)’41 Rhode Island 
40 60 24 93} 289) 466) 156 31} 407) 158| 139 891} 206 11 40| 257 21 33 35 34 33 1] 1771\'40 
Washington "41 59 41; 107) 166) 373; 133 18} 319 = 145 707 ia 4 28 rm 16 43 36 S| 84| 3| 1536|’41 Washington 
"40| 119 81} 256} 3311 787) 293 34| 753) 239] 207| 1526] 366 15 43| 424 a 64 58} 145] 2) 3118)/’40 
Total 25 States °41|  1916| 1293| 3435| 6147| 12791| 5567) 1399) 13044| 3986| 5160| 29156| 10142| 449| 1823] 12414 ties 1243| 1740] 1908|  129| 60830|41 Total 25 States 
for November 40| 3454| 2085) 5825] 13504) 24868) 10562] 1603) 26623) 7144) 9153] 55085] 18455 a 2757| 21888 600 2334] 1704) 2187| 2888] 537] 112091\’40 for November 
Total °41/133924| 84535|198761|421272|838492|282517| 54810|822436|211913/263284 Messen (tee eee 74874|650182| 20661| 67409| 72233| 61996|103476| 3652/3453061|"41 Total 
to Date 40 | 82448] 60929|169708|378524|691609|249366| 30259|719145|166773|196008]1361551 |459978| 18076] 68334|546388] 18590] 70028] 43966] 64490] 88365| 6690|2891677|"40 to Date 
New Passenger Car Registrations by Months, 1941-1940 
Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 
CHRYSLER GENERAL MOTORS NON-AFFILIATED 
D 
= a ~ = ae es § 
MONTHS S/g¢s B | Ba g|/<¢/¢2]¢] & 8 5 i 2 ax MONTHS 
2 = el|gims |] #a#]/sea]&!] &€|e/]es = SiawitBia . | 4 
mn = ae 2 = = ae e o = ° <a 
= ° S 5 mo si a2/2i/és 5 |". E = a|/a|és = | &> 
° a = & | Of = ° o ° P| OR < = Z - a = On 
JANUARY *41| 10801| 6132! 16661| 35219] 68813] 26273] 5145] 71151| 19247] 22346] 144162] 52088| 1639] 7061| 60788) 1488) 5423 4496] 7991|  411| 299179)’41 JANUARY 
'40| 7374| 5187| 16514| 32987| 62012| 23108] 2885) 65945| 14141| 16203| 122282] 42824] 2008] 6734] 51566|__1678|__5737 | 3895 5271| _7147| _ 188] 260216/'40 
FEBRUARY 741| 10404| 6023) 15176| 34502| 66105| 24391| 4685| 73488] 19604| 23759] 145927| 54088| 1544) 6824| 6321| 1497) 5156| 6594| 4082) 7530| 354] 299701/’41 FEBRUARY 
'40| 7073] __5076|_ 14556] 28923] 55628] 17749] 2237) 55661| 12508] 14045] 102200] 37742) 1543] 5610) 44895) 1499] 5216] 3582] 4875) 6569) _181|_224625)"40 
MARCH *41| 15522| 9060 seat 50599| 97742| 35216| 6253|106436| 25838| 34626| 208369] 66216) 1840| 8849] 76905| 2235] 7 se8 9446| 6507| 10500| 404| 419396|’41 MARCH 
*40| 9077| 6348] 19466] 39683| 74574| 23859] 3109] 79138] 17905| 20794] 144805] 52950] 1846] 7837] 62633| 2074 0| 5295| 6744] 8916] 270] 312371/'40 
APRIL *41| 19239| 11666] 27985| 63571/122461| 44167| 7928/120879| 33917| 41187| 248078| 63009| 2042| 9133) 74184) 2319 fees iea 10893| 7723| 12701| 293] 488460)’41 APRIL 
'40| 10822] 7303] 21827 "| 46457| 8 86409] 28456 |_ 8467] 89985| 20297] 22907] 165112| 56877) 2105) 8754] 67736| 2124] 8004] 5924) 7228] 9878] 824] 353239|"40 es 
MAY 741| 21607| 13611| 29948] 66290|131456| 42311| | 33551| 39889] 245272| 76854) 2426) 10807| 90087) 3074) 9963| 11265! 8650| 14315] 396) 514478|41 MAY 
*40| 10345] 7032| 21251| 46655| 85283] 27136 33701 87895 _23274| 162075| 55147] 1879] 8117| 65143} 2025] 7973] 5196) 6978] 10199] _876| 345748|"40 
JUNE *41| 17531| 11254| 24566] 54600 37569| 7105|103324| 27332| 33168] 208498] 71586| 2292| 10045| 83923| 2638) 8232| 10228| 7734| 13968| 298] 443470/’41 JUNE 
"40| 9477| 6910) 19413] 45635) 81435 _ 2933] 78951) 18223] 22341] 146567| 50492) 1522) 7405| 59419] 1827! 7361) 4719] 6352] 10172| 763/ 318615|"40, 
JULY 741| 14874| 9184| 21213| 45758] 91029] 33383] 6970] 95110| 24624) 28895| 188982| 65485| 1962| 8704| 76151| 2415| 6319| 7563| 5922| 13051| 363! 391795|’41 JULY 
'40| 9262] 7215] 19285| 41682| 77444] 25304] 2818] 77374] 17199] 21033] 143728] 54791|  2100|__8045| 64936] 2069) 5544] 4937] 6439] 9375|__774| 315246|'40 eek 
AUGUST 41! 10349| 7565! 15968| 23018| 56900] 17137| 3277] 57326| 11854| 15710) 105304) 52895|  1099| 5736| 59730| 2211) 4677/ 3677| 4202| 9623|  271| 246595)"41 AUGUST 
40! 6009] 5611] 14154] 22039) 47813] 16604] 2111] 55079| 11246] 11877] 96917] 35168 ze 5495| 42161| 1910] 5599] 3558] 6028] 6268] 777| 211031|’40_ sees 
SEPTEMBER °41| 5770| 4297] 10806| 20526| 41399| 5927| 1210| 20236| 4129) 6521| 38023) 22708 || 2498] 25810! 1395| 5238] 2319| 4860! 5695! 554! 125293|’41 SEPTEMBER 
*40| 3069) 3392] 7144] 19442) 33047| 20186] 1755| 30805] 9083] 11805] 73634| 13771] 1 1040 2821| 17632| 1386| 7156] 2182] 5342) 6840| _781|_148000/’40 
OCTOBER *41| 5912) 4450) 10455] 21052| 41869! 10588] 2728) 40243| 7832] 12054| 73445 sen il 3395| 29034) 1135) 4149) 3398) 6082! 6194) 179) 165485)’41 OCTOBER 
*40| 6486] 4820] 10273] 41517) 63096] 32283] 3971| 71689| 18627| 22576| 149146| 41761] 1859] 4759| 48379) 1418] 8044) 2534/ 7046) 10113 719| 290495|'40 
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Pacific Coast Dealers Laud Service Dispatcher Syste 









New Method Keeps Close Tab 
On All Operations 


up on a carrier to the dispatcher 
where they are entered on the dis- 
patch sheet; this sheet gives at a 
glance a record of all departments 
that will work on the car. The 
dispatcher then routes the car in- 
to the various departments. 


The mechanic checks on and off 
of every job with the dispatcher 
through an _ inter - communication 
system. With this information the 
dispatcher knows where all cars 
are at all times. 

All service calls go to the dis- 
patcher. He takes the order for 
work wanted and gets the cus- 
tomer’s phone number. When the 
ear is checked, the service sales- 
man calls the customer on addi- 
tional work. This eliminates calling 
the customer two or three times. 


After the service salesman writes 
the order the dispatcher takes over 
the routing of the car and the de- 
livering; this gives the service 
salesman more time to deal with 
the customer driving in. 

When work is completed on the 
car, the last man parks the car on 
the finished lot and reports the 
stall number to the dispatcher; 
then when the car is to be deliv- 
ered or called for, there is no time 
wasted in looking for the car. 

By taking all service calls and 
knowing what work is in the shop, 
the dispatcher can arrange the 
pick-ups and deliveries so that all 
cars can be delivered on time. 

New cars are serviced and ready 
at the time promised. Used cars 
are reconditioned and on the lot in 
from one to three days instead of 
five or six. 

By operating the foliow-up file 
along with the dispatch system, the 
dispatcher has a complete record 
of customers’ cars. The dispatch 
sheet allows the dispatcher to give 
information as to where the car is 
and when it will be finished to the 
customer if he phones or to the 
service manager. 


St. Louis Dealers 
Offer Car 


Service Training 


ST. LOUIS.—A plan to insure a 
large enough trained service per- 
sonnel so that automobiles can be 
kept running longer and more 
economically has been worked out 
by Ford dealers in St. Louis and 
adjacent St. Louis county. 

In cooperation with the St. Louis 
Board of Education, they are spon- 
soring a class in specialized auto- 
motive service training at the 
Hadley Technical High School here. 
Last week the first class of these 
trained service men was gradu- 
ated after 10 weeks of intensive 
study and instructions in actual 
auto service problems. 


At a luncheon attended by the 
sponsoring Ford dealers certificates 
of merit were presented. Talks 
were made by J. C. Doyle, branch 
manager of the Ford company 
here, and A. B. Jordan, head of 
the automotive department of the 
school. 

The course will be continued be- 
cause of the benefits derived by 
the students and the value of 
trained personnel to users of Ford, 
Lincoln and Mercury cars. 


N.H. Automobile Wreckers 
Form Association 


CONCORD, N. H.—(UTPS).—An 
organization which will be known 
as the Auto Wreckers’ and Scrap 
Dealers Assn. has been organized 
in this state to carry out a request 
from Gov. Robert O. Blood that 
New Hampshire’s car wreckers and 
scrap metal dealers lead in a cam- 
paign to alleviate as much as pos- 
sible the shortage of metal needed 
for national defense. 

Officers of the new association 
are: Saul Weisman of Manchester, 
chairman; Henry L. Yaffa of Clare- 
mont, vice chairman; Jack Zeid- 
man of Portsmouth, secretary and 
Eddie Sanel of Concord, treasurer. 


Special to Automotive News 

LOS ANGELES. — Lowell Bolin 
of Brokaw-Bauer Co., Chevrolet 
dealer in Southern California, has 
designed a dispatcher system for 
service departments which is be- 
coming very popular in Southern 
California, and many dealers are 
installing it. 

According to R. C. Paulsen of 
Paulsen-Gibson, Buick dealer in 
Glendale, Calif., who has just put 
this system in, this is one of the 
latest improvements and has in- 
creased their service business about 
30 percent. 

The way the dispatcher system 
works is as follows: When the car 
is driven into the service depart- 
ment either by the customer or the 
pick-up man, a ticket is written 
immediately. The hard copy or 
work order is left with the car, 
the first and second copies are sent 


Chicago Stocks 
Of Used Cars 
Rise Sharply 


CHICAGO.—Despite a low state 
of inventories, the lag in sales dur- 
ing November brought used car 
stocks on Dec. 1 up to a 49.5 days’ 
supply, a sharp rise from the pre- 
ceding month’s level of 35.4 days 
and a gain over the Dec. 1, 1940, 
supply of 46.7 days. 

These and other used car figures 
were released last week by the 
Chicago Automobile Trade Assn. in 
its monthly sales and inventory re- 
port, which states also that “total 
sales and total inventories have 
dropped approximately one-half 
compared to Dec. 1, 1940.” 

November sales of the 200 par- 
ticipating dealers totaled 3,881 used 
cars, and stocks at month-end were 
6,421. 


The highest supply was 63 days 
for four-year-old cars and the low- 
est amounted to 36 days for those 
eight years old. 


Following up its report with a 
telephone survey, the CATA found 
that as of Dec. 15, the “retail de- 
mand for used cars was off from 
Dec. 1; late models continued to 
be in much better demand than 
old models; used car stocks are up, 
but the number of units on hand 
continues low; used car losses are 
definitely out; dealers now report 
a good profit on used car sales; 
overallowances are a thing of the 
past with every dealer reporting; 
selling prices of used cars are $50 
to $100 over retail book prices.” 
































































this page for further details. 





tiac owner less than he has paid 
before for dealer service. And re- 
gardless of who the owner is he 
will be protected from guess work 
and unnecessary expense. 

“In the light of Prescribed Serv- 
ice, service on a car-mileage basis 
alone is old-fashioned and out- 
moded. However, this can be ex- 
plained to a certain degree be- 
cause up to a few years ago, we 
lacked accurate and adequate 
equipment for inspecting cars and 
telling just what service they 
needed. Most dealers have that 
equipment now, Reader’s Digest 
(July, 1941) to the contrary not- 
withstanding, and it is being used 
properly, what is more. The car- 
mileage basis of service is old- 
fashioned, also, because the quality 
and design of engines and chassis 
up to a few years ago did not per- 
mit cars to exceed certain mile- 
ages without having the customary 
rule-of-thumb work performed. But 
that is no longer true about the 
ears of today.” 

Three Types of Service 

After more than a year of study 
and test work by Pontiac’s service 
department, Prescribed Service has 
been developed on the basis of 
three classes of service. 

Essential Services: The number 
of jobs placed in the “Essential” 
class is small but of obvious im- 
portance in preserving the life of 
a car. Furthermore, they are the 
things that will keep owners com- 
ing in regularly. They include such 
items as: chassis and body lubri- 
cation, tire inflation, adding water 
to battery, inspecting carburetor 
air cleaner and crankcase venti- 
lator inlet, changing engine oil, 
minor tune-up, changing transmis- 
sion and differential lubricants. 

As Needed Services: This classi- 
fication includes the work that is 
recommended purely on the basis 
of the individual requirements of 
the car. Driving habits and driving 
conditions determine when these 
services are necessary. An incom- 
plete list gives a general idea of 
the type of work included in the 
“As Needed” classification. Replac- 
ing spark plugs and cables, over- 
hauling distributor, replacing bat- 
tery cables, starter and generator 
service, cleaning and overhauling 
carburetor, reconditioning valves, 
adjusting brakes, aligning front 


Ask Early Closing 


RICHMOND, Va.—Richmond service 
station operators, meeting at the Hotel 
William Byrd here, passed a resolu- 
tion askin Petroleum Coordinator 
Harold L. Ickes to re-establish the 7 
p.m. to 7 a.m. closing hours for auto- 
motive service stations in order that 
gasoline and electricity for defense 
plants be conserved and more skilled 
workers be released for defense work. 


WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 


WANT AD DEPARTMENT 
AUTOMOTIVE News, DeEtRoIT 















COLLECTION METHOD 
AUTOMOTIVE COLLECTION SYS- 
TEM—Complete—(4) Notices, (3) 
Final Forms, Samples, literature 






Repair Parts Priority 


To Be Extended 

WASHINGTON. — The prob- 
lem of replacement parts is 
under renewed study here and 
an order is in preparation to 
extend the A-1 priority rating, 
which these manufacturers have 
had since the first automotive 
limitation order was being pre- 
pared. 

This rating was booked to ex- 
pire Dec. 31. Under the extension 
an adequate supply of replace- 
ment parts seems assured for 
the time being, at least. 


and testimonials sent FREE. 
Guaranteed. Write today ... 
Mercantile Forms compeny. 
11 Avon St., Providence, R. I. 







WANTED 

LINES WANTED. Successful manu- 
facturers representative who has been 
selling the automotive jobbers and 
automotive chain stores for the past 
15 years, covering Pennsylvania, New 
Jersey, Delaware, Maryland and the 
District of Columbia, is interested in 
adding another line or two on a 
commission basis. Can furnish the 
best of references. Box No. 284, 
Automotive News, Detroit, Mich. 











nyt SSS LHe oT 


DISPATCHER TOWER at Paulsen-Gibson (Buick dealer in Glendale, Calif.) 
from which direct communication is maintained with every employe of the 
department. A loud speaker system connects every mechanic’s bench, lube rack, 
used car department and even the new car sales room. Much praise is being 
heaped on Lowell Bolin, inventor of the new streamlined service. See story on 


‘Service as Needed’ Plan 
Launched by Pontiac 


(Continued from Page 1) 



















wheels, replacing piston rings, etc. 

Insurance Services: These are 
what might be called luxury serv- 
ices and are to be sold to the 
owner as such. They are not ab- 
solutely necessary but they will 
add security and pleasure to driv- 
ing. Many owners are not able to 
afford “Insurance Services.” Some 
of the services included in this 
list are: tire switching, washing 
and polishing, general body and 
chassis tightening, complete recon- 
ditioning hydraulic brake system, 
replacing radiator and heater hose, 
oiling and checking car heater, etc. 

As a result of Prescribed Service, 
Pontiac dealers’ service depart- 
ments no longer will recommend, 
for instance, that a carburetor be 
overhauled every 15,000 miles. Ex- 
perimental engineering work and 
service records prove any such 
periodic overhaul based on mile- 
age alone is entirely unnecessary. 

The same thing is true of spark 
plug replacement. In the past, most 
service stations recommended that 
spark plugs should be_ replaced 
every 10,000 miles. Pontiac engi- 
neers and service men say that 
with proper cleaning today’s spark 
plugs will run far beyond the 10,000 
mile mark. Valve adjustments have 
been recommended every 2,000 
miles, but tests and experience 
show such a variation in mileage 
from a necessity standpoint that 
this too has been placed under 
the “As Needed” classification. 

In the matter of distributor 
breaker points which have been 
replaced on a recommended mile- 
age basis, actual tests of 102 sets 
of replaced points sent to the Pon- 
tiac central office service depart- 
ment from the field showed that 
only six sets of points could not 
be replaced and used again. The 
other 96 sets could have been put 
in service again by cleaning, ad- 
justing or dressing down points, 
and thus saved their owners con- 
siderable money. 

Car design and improved service 
inspection methods have made 
these changes possible, it is pointed 
out. In the case of carburetors it 
is no longer necessary to overhaul 
them every 15,000 miles because 
modern down-draft design is great- 
ly improved over the old up-draft 
carburetors used in past years, and 
because most modern fuels don’t 
gum up carburetor parts or carbon 
the plugs, valves and pistons the 
way some fuels may have done 
several years ago. Also, Pontiac’s 
gusher valve cooling prolongs the 
perfect operation of valves with- 
out adjustment or valve grinds. 

“In spite of these changes in de- 
sign and the more modern testing 
equipment of the last few years, 
service has still been sold by most 
service stations on the old mileage 
basis because that is the way the 
industry grew up,” says Marshall. 

Accurate records kept by Mar- 
shall’s department on 21 Pontiac 
cars operated under hard owner 
driving conditions from October, 

(See SERVICE, Page 19, Col. 2) 





















































































































USED CARS—SERVICE 


Price Levels 
On Used Cars 


A downturn was registered in 
the national averages of used 
car prices in the first week of 
December. It was slight, how- 
ever, the movement being little 
more than the previous week’s 
in the other direction. 


Measured by AUTOMOTIVE 
News’ national index, the change 
was nine points in the average 
high and seven points in the 
average low. Does this mark a 
definite reversal? The facts on 
which the true answer has to be 
based can come only out of the 
future. A guess serves no use- 
ful purpose. The wise course is 
to be on the alert, to watch for 
signs, to be ready to move with 
the stream. 


USED CAR PRICES 
National Average 


Week 1941 1940 

Ending High Low High Low 
Dec. 7 ... $689 $627 $548 $473 
Nov. 30 ... 697 634 552 476 
Nov. 23 ... 689 632 552 476 
Nov. 16 ... 688 623 569 491 
Nov. 9 ... 676 618 566 491 
Nov. 2 ... 667 594 564 484 
Oct. 26 ... 644* 588* 566 495 
Oct. 19 ... 681 614 564 485 
Oct. 12 ... 671 613 565 499 


*This drop was not due to lowered prices, 
but to lack of a 1941 Cadillac price, usually 
the highest in the list with an equivalent 
value of about 30 points in the Used Car 
Price Index. 


Automotive News’ national in- 
dex is nothing more nor less 
than a summing-up of the con- 
clusions of individual dealers 
across the whole country as they 
advertise their used cars in the 
regular course of business. 


Exactly 1,000 prices appear in 
this week’s table, the largest 
number since the end of Sep- 
tember. When these have been 
averaged for the separate 
models of the different makes, 
one can find in the right-hand 
column that 49 of the 82 highs 
are down and one unchanged 
from the previous week, while 
43 of the 82 lows are down and 
two unchanged. The decline is 
pretty well dispersed through 
the makes and models. 


Further examination shows 
that the four model-years have 
been about equally affected, 
with the single exception that 
the 1940 average lows have 
shown more resistance to a 
downward change. 

Geographical distribution of 
the downturn follows the usual- 
ly experienced variations. It is 
our observation that Detroit and 
Chicago movements of used car 
prices spread to the East first, 
then to the Midwest and South 
and, only after several weeks 
lag, to the Pacific Coast. 


In this week’s table one dis- 
covers that about two-thirds of 
the high prices comparable with 
the previous week’s show a re- 
duction or no change, and in 
the case of the low prices the 
proportion is about one-half. In 
Chicago the downward trend is 
even more evident, about three- 
quarters of the high prices 
showing a drop or no change 
and the ratio for the low prices 
being over two-thirds. In the 
East, the week’s falling prices 
are visible. From the Rockies to 
the Coast, the upward tendency 
is the stronger. 


FOB FACTORY 


Editor’s Note: Due to the ill- 
ness of A. H. Allen, who was 
injured in an automobile acci- 
dent Dec. 11, no FOB Factory 
column will appear this week. 
The Column will be resumed as 
soon as Mr. Allen recovers from 
his injuries, 
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Actual top and bottom prices on 1941, 1940, 1939 and A D Vv E R T | Ss £ D Telegraph; Cincinnati—Post; Detroit—-News; Chicago— 


1938 wsed cars as advertised in local newspapers. Herald-American; St. Louis—Post-Dispatch; Atlanta— 


® * 
SEDAN prices only used in this comparison. News- U a C a il g P Journal; Houston — Chronicle; Oklahoma City — Okla- 
papers used: Boston—Globe; New York—Times, Journal se ar e in rices homan, Times; Denver—Post; Los Angeles—Examiner; 
American; Philadelphia — Bulletin; Pittsburgh — Sun For Week Ending Dec. 7 Seattle—Times. 
(Copyright 1941—Automotive News) 








MAKE Boston New York Phila. Pittsb’rg Cin’nati Detroit Chicago St. Louis Atlanta Houston Okla.City Denver LosAng. Seattle Natl. Avg. 
ee as | MME es 6 ~— [LL ana|!UCUML, CCU... 
Buick Series 40 Special ai] 1045 | 1195- 904 | 1045- 935| 995 | 1065- § 995| 995- 895 | 1095- 695| 965- = | | Neeser eit | A | 1208- 930 

| 


"40 825- 775| 785- 681 | | | 767- 725| 745- 680| 745- 685| 795 795 | 865- 755 | 849- 825| 975- 795 | 1095 | 840- 745 

aa tata | ous sas 565 |_ 595 | 625- 595] 549- 450| 585- 495| 625- a 595- 485 | 595 575 | 665- 645| 699- 595| 795- 745| 632- 575 

88) 545- 445| 495- 399| 445 325 575- 525| 525 629- 565| 474- 438 

Cadillac 60 Special "aif | | | | | | | | | | | | | (2175-2175) 

40) | 1345 l l 1250 7 ] l | 1400-1295 | | 1832-1295 

"39 | 795 | 950 | | | | | | 995 | 1095- 895 | | 959- 895 

88) 845- 700| 695 795 575 635 709- 700 

Chevrolet Master Deluxe '41] |_795- 695| _ | |_ 775 | 795- 650| 795- 745| 758- 750| 745 | | | 795 | 925- 795| 795 | 197- 727 
(Master 85) 40) 600 | 645- 525 | 645- 565| 625 | 495 | 665- 545| 675- 575| 675- 535 | | 695- 505| 675 | 750- 625| 650 ] |_650- 566 

“ "89 555- 495| 465- 435 | | 495 | 5265 | 495 | 495- 395| 525- 395| 495 575- 475| 495 | 595 ] | 572- 440 

(Master) °38) 445- 395| 298- 275| 385- 345| 395 395- 345| 425 395- 375| 395- 365| 395 | 392- 350 





Chevrolet Special Deluxe aa = 776 875- 850 | | 845 l | 789 | 785 — | 845 ~—|— 845-795] 895- m5 $- 825| 845- 785| 895- 850| 978- 865| | 856- 824 
| 625- 600 wel = 579| 675- 585| 695- 544 | 695- 495 | a 695 | =~ S=*|«765- 675| 795- 585| 865- 745| 708- GOI 


Se Deluxe) 


| 595- 545| 665 





65 —*| ‘536-468 
| 443- 378 


485 | 595 








| 449- 395| 475 518- 465 | 


379- 375 








| 495 l 








Chrysler Royal “aif Rae | | 995 | 995- 975 | 1045- 645 | | | | | | | | 1012- 810 
40] 810-775; | 795 | 825 | | 747 | 665- 625 | | 745 | | 827 | 849- 745 | | 783- 715 
ee "80 695- 565| 475 l | 445 l | 595- 445| 695 | 595 l l | 725 | 589- 505 
"$8 495- 275| 369- 275 495- 365| 399 295 399- 365 427 465- 445 | 595 l | 438- 345 
De Soto 41] 995 | 945 | | | | | 975- 795| 895- 885 | 1050- 975 | | 1225-1085 | 1014- 935 
40) 695-665 | | | 824 | 665 | 645 | | 750 | 795 | 827- 797| 795 | 839 |  ~+‘'| 760- 731 
39] | 449 | | 587 l | 585- 525| 525- 495 | | ] | | | | | 886- 510 
88] 495-479 | ] | 365 | ] | 480-375 | ] ] ] | 499- 445 | | 447- 433 
——— a [SEM Me 1 Ln [an en oe eee 


“at 965- 925| 975- 833| 885 | 995- 895| 795- 785| 895 | 795 | 925- 895| 795 | 1005- 895| 977 | 925 | 1025- 995 | | 996- 890 
40) _795- 675| 675- 525| 645- 595| 695- 685 a8... 125 | 675- 569 | = mm 695- 625| 675- 649| 795- 645| 745- 585| 795- 765| 765- 695| 895 |_729- 634 


*89] 625-485 | | 485 | 588- 465| 565 l | 4 | 525 | 495- 445 | 577- 525| 615- 525| 665- 595| 715- 625| 577- 524 
88) 485- 395| 275 | 425- 865| 425- 818| 350 | 295- 279| a | l Nl | 395 | 475 l | 545 | 405- 340 



























































Ford V-8 Special "aij 695 | | 595 |_ 665- 650 | |_ 895 |_ 695 695 | | 698 | |_705- 650 
(V-8“85") "409 575- 465) | 545- 445| 595- 535| 525 | 575- 495| 495 | 610- 495| 595- 545| 695- 595| 595 | 610 | 695 | 598- 510 
“ *$9] _(545- 465| 425- 345 | | 485- 425| 425- $95| 3$95- 335| 405- 365| 450- 375 | | 595- 450| 475 | 495- 485 | | 470- 404 
‘ *$8] 885- 325| 325- 225| 295 | 295 | 375 | $25- 265| 885- 295| 395 | 495- 425] | 465- 445| 445 | 495 | 390- 330 
a 
Ford V-8Super Deluxe 41] 725 | 750 | 810- 795| 795- 744| 775- 695| 825- oe 665 |_775- 745| 895- 695| 895- 725| 825- 695| 925- 765| 888- 795| 995- 865| 824- 746 
eae (V-8 Deluxe) °40] 535- 465| 525 | | 650- 625| 595 | 675- 440 | | 675- 618| 675- 595| 695- 625| | 765- 575 | 665- 645| 825 | 662- 573 
"894 525- 425) | | 495- 489| 485 445- 425 | | 495- 450| 495- 485| 565- 525| 475 | 595- 425| 495 | 645 | 523- 460 
(V-8 85") 38) 410- 350| 325 | | | | 385- 265| 350- 295| 445 | | 525- 425| 495- 425| 435 | 421- 352 
Hudson Six 41h 845 fl | 700 | 988- 795 | | 795 | 875- 695 | l | | |1075- 975| 895- 699| 989 | 895- 791 
"404 595 | | | 745- 465| 575 | 645- 588| 595- 565| 545- 539 | | |_585- 495| 875- 675| 649- 560| 839 | 665- 555 
$9) 575- 325| 345- 275| | | 450 | 525- 395 | | ] | | 449 |_ 595 | | 490- 332 
"884 295 | 399 | | 395 | 395 | 345 | 295 | $45 | | | | 445- 375| 395 | 565 | 887- 375 
Lincoln-Zephyr "aif | 1295 | 1295 Nl | 1050 | | 1295 | | | | | 1284-1234 
"404 945 | | | 995 | |_ 795 | | | 945 | | | 1095 | 845- 795 | | 987- 795 
"39 | 645- 550| 545 | 585- 395| 535- 495| 595 695- 675 | 795- 645| 675 | 869- 800| 660- 593 
"385 550- 500 | | 475 | 495 | 395 | | } | | | 569- 510| 650- 545| 689 | 546- 518 
Mercury aif | l | 1050 | 945 | 895- 845| 945 | 995- 825 | | 995- 900| 935 | | 895- 875| 957- 861 
en ae ee | 695 | 725 | 745- 695 | 725- 595 | 635 | 725- ors 695 os | 695 | 795- 685| 825 | 895 | 730- 664 
39] | 645 | — 585- 499 | | 695- Me | | 599- 566 
Nash Ambassador Six _"414 | | | | | 888- ae | 875- = | | |_882- 870 
"404 735 l | | 745 675 | | | 685 | oe 749| 895 | 755- 749 
39] 585 | | | | 535 | 525 | 495 | | | | 561- 561 
38] | | | | _395- = | 445 | | | | | | | | 420- 375 
Oldsmobile Six "41f 1045- 995| 895 l | 945 ] | 1045 | 975 l l os | 895 | | 1195- 895| 995 | 996- 945 
40] 850- 775| 752- 695| 685- 645| 844- 645| 845- 725| 795- 635] 795- 725| 895- 855 | | 695 | | 750 mi | 850-795 | 787- 722 
789) 595- 525| 595- 395 | | 695- 565| 489- 449| 495 | 495 55 | 577- 545| 595 | 639 | 725- 695| 572- 530 
$3) («475 | $25 | 395 | 495 | 425- 395| 325 | 425- 395| 375 | 445 | 550- 445| 525- 495| 499- 465 | | 438- 438 
Packard Six "41§ 1075 | 975 l | 1045 l | 945- 900 | l | 1095- 795 | 1025 | | 1095 | 1045 | 1037- $48 
40] 825- 750| 795- 695| 695 | 795 | | 725- 666| 745- 675| 795- 675| 795 695 l | 845- 775| 950- 745| 825 | 790- 712 
89] 695- 625 | | l | 595 | | | l | 695 | | 662- 625 
88) 565 495 395 485- 485 
Plymouth 41] 875- 735| 745- 695| 695- 685| 795 | | 695 | 695- 595| 795- 695 | 845 | | | | | 770- 681 
740) 695- 575] 575- 475 | 565 | 695- 625| 695 | | 595- 485| 608- 545| 595 | 665- 595 | | 595- 495 | | 775- 745| 641- 567 
*$9] _525- 450| 425- 369| 495 | 489 ——s«|:«495 | 495- 338] 445- 425] 525- 489| 375 | | 499 | 495 | 695- 575| 496- 441 
"$8 445- 325| 285 460- 295| 395- 389 375- 325] 385 $95- $45| 395- 285; | 475-430) | 495-4 Be 
Plymouth Special Del. '41] 785 | 970- 600| 825- 745| 789- 785} | 795- 725| 775- 725| 845- 795| 895- 675| | | 795 | 895- 799| 945- 895| 846- 750 
(Deluxe) ’40] l | 840- 495| 639- 595| 725- 665| 525- 475| | 645- 565 | | 695- 600| 625- 595| 665 | 885- 695| 825- 759| 677- a 
—_———— ln a oe | | | | 427- $25] 525- $95 | 625 | | 595 | 527- 495 | | 550- 549| 685 | 548- 443 
“ 38] 445 | 385- 345 | | 295 | | l l | 450- 375] 485 | 399- 393] 549 | 430-371 
Pontiac Six 1] 975- 795| 995- 884| 895 i) | 395 | 995- 795] 895 | 1095- 895| 895- 795| 900- 888 | | | 995- 925 | 1025 | 954- 854 
—_—_—_—_—_——————— /0f  850- 675| 695- 545| 645 | 825- 695| 745- 645| 825- 595| 745- 650| 695- 665 | | 745 | 697- 695| 745- 620| 875- 799| 895- 765| 768- 668 
*89] 575 | 475 | 525- 495| 525 | 575- 525| | | 595- 545| | | 5A5- 522 
*$8) 525- 445| 450- 325 345 Las 345 465 465 585 447- 385 


Studebaker Champion 41] | | | |_ 795 : 695 | 7 | 895 | 790- 790 
40] 525 | | | |_ 495 | | 6 | l | 565- 565 
482- 482 














30] 395 BAS 495 a 
Studebaker Commander 41] 995 | | | | | | | | 998 | | 1045 |_ 835 | 1095 | | 994- 994 
404 | | | 745 | | | | 675 | 645 | 600 | 725 | 795 | 795 | 825 | 726- 726 
39) 525 | 475 | | 495 l | | 450 | | 595 | 545 | 650 l | 534- 584 
"83 395 389 495 549- 339| 695 505- 339 
Willys-Americar "aif | | | | | | | | 695 | |_ 575 | 745 |_ 665 | 745 |_ 685- 685 
40] | | | | 495 | | 495- 465 | | | | | | | | 495- 465 
*39] | | | | | | 365 | | | | | |_ 395- 369 | | 380- 369 
"38 227 195 200 135 295 210- 210 


National Average, All Makes, Dec. 7—$689-$627 
National Average, All Makes, Nov. 30—$697-$634 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. 
This is the first time anywhere that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national 
index. Where no prices are quoted, no car of make and model was offered during the period covered. 


Used Car prices in Cleveland, Indianapolis, Dallas, Kansas City, Minneapolis and San Francisco appeared on this page last week and will be published again next week. 
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Automotive Washington 


Car Dealers’ Response to Defense Is Lauded; 
Supply and Demand Real Basis 


— William Uliman 
Washington Correspondent 


ASHINGTON. — 
Mosaic of your 
National Capi- 
tal in wartime: 
Crystal - clear 
is the vital role 
™ to be played in 
| the winning of 
the war by the 
automotive in- 
dustry. Without question its pro- 
ductive capacity will be the de- 
ciding factor on every one of the 
far-flung battlefronts. . . . Motor 
car dealers perhaps more than 
any other single group of busi- 
nessmen in the United States 
are being called upon for self- 
sacrifice. Their response has 
been magnificent. . . . Wisdom of 
the National Automobile Dealers 
Assn. in moving headquarters to 
Washington has been highlighted 
during these recent hectic weeks. 
Being on the ground helps tre- 
mendously. ... But official 
Washington is more keenly alive 
than ever before to the fact that 
while the laws and the rules and 
the regulations are made here it 
is in Detroit and a _ hundred 
smaller Detroits throughout the 
country where the tools that win 
modern wars are being made. 


Much favorable comment has 
been heard regarding the ex- 
cellent advertising being done 
by the rubber companies with 
respect to the temporary ban 
on sale of new tires and also 
with respect to the institutional 
copy on the role of the indus- 
try in war and national defense. 
All informed observers are 
agreed that the automotive and 
allied industries must keep on 
telling their story to the public 
without interruption. 


The Capital is settling down to 
wartime ways. Troops, steel- 
helmeted and with fixed bay- 
onets, are patrolling downtown 
streets, guarding utilities and 
great public buildings. . . Anti- 
aircraft guns made their appear- 
ance on the roofs of federal 
structures, and the battery on 
the House office building awoke 
the echoes on Capitol Hill when 
they went into test action. ... 
American industry, business, fi- 
nance today is under the most 
rigid regulation from Washing- 
ton ever attempted in this coun- 
try. All are agreed to it for the 
duration; no responsible leader 
can fail to see the necessity for 
a change when the crisis is past. 

* + * 


Service Biz Up 
In Capital 


Sentiment here is mounting in 
favor of a national sales tax. 
Many Congressional experts are 
convinced that it is not sound to 
boost income taxes beyond a cer- 
tain point. That point has not yet 
been reached, but it is on the 
way. ... As more of the new 
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ASSOCIATION 


cars appear on Washington 
streets public interest in them 
has been increasing. Few com- 
plaints have been heard about 
the lack of bright work. Sales 
here continue to lag, however. 

. The Capitol Building has 
been blacked-out for the dura- 
tion and Washington citizens are 
organizing for air raid security. 
But the red warning lights on 
the Washington Monument still 
glow to guide airline pilots. 


A gradual but steady in- 
crease in the volume of motor 
car repair work is being re- 
ported here. This will mount 
from month to month.... 
Larger bills due to higher part 
prices are bringing some com- 
plaints, dealers and independ- 
ent repairmen say. ... A mod- 
erate increase in the sale of 
accessories is noted in this 
area, too... . Government de- 
partments staged air raid drills 
last week. ... War in the Far 
East hits home in Washington 
for thousands of officers and 
men stationed there make this 
city their headquarters and 
their families are here. .. . 
You'll be reminded of the days 
of World War I by the tempo 
of the new drive to sell defense 
bonds and stamps. Remember 
the Liberty Loan rallies? 
Treasury officials are pleased 
with the response but insist 
that sales will have to be 
speeded tremendously. 

Axis diplomats would like to 
sell some of the embassy cars 
but there seem to be some title 
difficulties involved. .. . Building 
projects totalling more than 
$100,000,000 are being planned to 
provide housing facilities for war 
workers in the Capital. The sit- 
uation now is desperate and the 
most horrible conditions of over- 
crowding prevail. 

* * * 


NADA Could Sublet 
At Nice Profit 


Young women who have come 
here from small towns, lured by 
the town’s “glamor” and by a 
larger salary than they made at 
home, find that there isn’t much 
glamor for $1,440 stenographers 
and that the money doesn’t go 
nearly as far as much less did in 
Jonesport. . . . Hospitals are so 
overcrowded that out-of-danger 
patients are being taken to their 
homes to make room for others. 

National Automobile Dealers 
Assn. was fortunate to get an 
entire floor in the newly-com- 
pleted Defense buildings on 
Seventeenth street. They could 
sublet at a nice profit! ... The 
British Purchasing Commis- 
sion is located in a dozen build- 
ings around town, and in each 
tea is served at 4:30 p.m. daily. 
A steaming cup is brought to 

each desk. Well, don’t we 
Americans duck out for a slug 
of the pause that refreshes, no 


ice, please? Oe 
ATA War Support 
Welcomed 


Movies which customarily do a 
land office business in Washing- 





last put picked up again last 
week as the war excitement died 
down a bit. .. . Presidential Sec- 
retary Steve Early has acknowl- 
edged with thanks a _ telegram 
sent to the President by John V. 
Lawrence, general manager of 
the American Trucking Assn., 
pledging the trucking industry’s 
full support in the war... . Law- 
rence pointed out that the truck- 
ing industry’s employes now 
number more than 3,500,000. 

Strong support for removal 
of arbitrarily restrictive state 
limits on the size and weight of 
motor vehicles was forthcom- 
ing last week at Senate hear- 
ings and outlook for passage of 
remedial legislation is said to 
be bright. 

Washington heard with inter- 
est last week reports of increases 
in the prices of American flags 
and the difficulties manufactur- 
ers are having in getting mate- 
rials out of which to make them. 
. . - Stocks of flags are good be- 
cause dealers anticipated a ris- 
ing demand as long ago as last 
Spring. . . . Remember back in 
1917-18 how we motorists 
wouldn’t have been caught out in 
a car that didn’t have one of 
those sets of Allied flags that fit- 
ted over the radiator cap? Only a 
handful of cars today carry flags. 
Are we less patriotic? No, it’s 
probably just one of those things, 
as our enemies will discover be- 
fore all the shooting’s over. 


Dealers tell me... 


(Continued from Page 3 


same model, has been driven only 
500 miles and kept in the garage. 
* * & 


Supply and Demand 
Real Basis 


HIS business has to be run on 
the basis of supply and de- 
mand—not by edict, but by reason. 
This whole trade will cooperate. 
Price packing is unusual, not usual 
and a change of rules won’t help. 
A price ceiling on new cars will 
automatically regulate the price 
on used cars. New car price ceil- 
ings can be very easily and 
quickly administrated by the ma- 
chinery which now exists, and 
always has existed, in this indus- 
try. OPA, as it already has done, 
need only approve the factory 
delivered price, that price to in- 
clude everything so the retail 
dealer needs only to add the 
freight charge, freight markup, 
if approved, his handling charge 
and the local and state taxes 
which may exist. 


Possible Air Attacks 
Boost Car-Bed Orders 


SAN FRANCISCO.—Upholsterers 
in San Francisco and other Pacific 
Coast cities in danger of bombing 
attack are being deluged with or- 
ders for built-in car beds, accord- 
ing to San Francisco Pontiac deal- 
er George Daniels. 

His own shop filled to capacity, 
Daniels attempted to sub-contract 
bed building work and found that 
the demand was city wide. Owners 
of the bed equipped cars expect to 
evacuate into the country when air 
raid warnings sound. ; 





‘Dealers Tell Me,’’ by John O. 
Munn, is an open forum for the 
expression of ‘dealers’ opinions. It 


ton were ‘way off week before ; appears weekly in Automotive News. 


THROUGHOUT THE Chevrolet retail organization, dealers are planning pro- 
grams designed to further the nation’s defense effort. By keeping motor cars 
rolling, automotive retailers keep defense industries humming, for a majority 
of America’s industrial workers are dependent upon automotive transportation. 
A recent school staged by the Flint zone personnel under the national leader- 
ship of William E. Holler, general sales manager, focused attention upon the 


new and increasingly important services dealers can render to the motoring | 
public. Unique among the “‘scholars’’ were these two men, father and son who 


individual Chevrolet dealerships. W. H. Berger, of Grand Rapids, 


operate 
Mich., and his son, Ned, of Ionia, Mich., are shown above attending the first 
of a series of three-day business management schools held in the Flint zone. 








the 4th Dimension 


Adv. Seen Resuming in Jan.; 


Boards Hardest Hit 
By Pete Wemhoff 


Jitters 

Midst all the war jitters in 
the automotive advertising 
profession last week, these 
points stood out: 

Car makers are biding time 
until the government lays down 


“rules of the game,” but expect to 
resume advertising (on a modified 
basis, of course) before January’s 


out. 

The government being willing 
(and there’s no reason to believe it 
won’t be), car makers intend to 


carry on advertising throughout 
the war, even though automotive 
production might be halted entirely. 


No maker, if he hopes to retain 


copy is permissible. 


ules. 


Boards 


One of the media hardest hit by 
the planned curtailment in auto- 
motive advertising will be outdoor 
advertising, which depends on the 
field for about 30 to 35 percent of 
its billings. In newspapers the fig- 
ure for last year was under 5 per- 
cent, against 7.5 percent in 1929, 
when automotive copy was con- 


siderably heavier. 

The outdoor field, however, has 
been considerably encouraged in 
recent months by the increase in 
the use of the medium by the 
package products makers, and is 
counting on food, toilet goods, 
drug, tobacco and similar indus- 
tries to make up in part at least 
any defection by the automobile, 
rubber, gasoline and oil indus- 
tries. 

Newspapers, magazines and ra- 
dio, however, are also counting on 
these industries to preserve total 
volume. 


Upped 

Sigurd S. Larmon, who has been 
with Young & Rubicam, Inc., for 
13 years, has been named presi- 
dent, effective Jan. 1, to succeed 
Chester J. LaRoche who becomes 
chairman of the board and chief 
management officer. 

Raymond Rubicam, present chair- 
man of the board, will become 
chairman of the executive com- 
mittee, which will be responsible 
for policies of the company. 


Censorship 

Byron Price, executive news 
editor of the Associated Press, 
has been selected by President 
Roosevelt to become director of 
censorship for the government. 
Price, now stationed in New 
York, will be responsible directly 
to Roosevelt. 

The President revealed that 
strict censorship will be imposed 
on all outgoing international 
communications, along with cer- 
tain restrictions on domestic 
communications. 


Prices 

Ladies Home Journal has in- 
creased its single copy and sub- 
scription price to compensate for 
increased costs. Effective with the 
February issue, the single copy 
price will go from 10 cents to 15 


cents. Starting in January, annual 
subscriptions will be boosted from 


$1 to $1.50. 

While competing publications in 
the women’s field continue to insist 
that no decision has yet been 
reached on raising prices, they are 
generally expected to follow the 
Journal action. 


Fete 


More than 400 persons attended | 


the 36th annual banquet of the De- 



















his competitive position, can afford 
to let his nameplate drop out of 
existence, even if only institutional 


Among the hardest hit since cur- 
tailment of car production began 
this fall (and especially since dec- 
laration of war) are the agencies 
dependent principally on car and 
truck advertising. Scores of agency 
men have been laid off, some agen- 
cies are contemplating closing of- 
fices in Detroit and elsewhere—Lee 
Anderson (Chrysler) shutters Jan. 
1—salaries have been trimmed, but 
skeleton crews are hanging on 
awaiting a go-ahead on new sched- 





resident, is greeted 


craft 
ner last week. 





troit Adcraft Club last week in 
Detroit’s Hotel Statler. Principal 
speaker was Paul Garrett, vice- 
president of General Motors, who 
was introduced by L. G. Peed, De 
Soto’s vice-president in charge of 


sales. 


Garrett cited the automotive in- 
dustry’s major role in the present 
war and predicted that the conflict 
will be won by mechanized equip- 


ment. 


Henry T. Ewald, president of 
Campbell-Ewald agency, also spoke 
and presented “oldtimer” medals to 
10 members of the club. Harvey 


Campbell was toastmaster. 


Linage 


Aided by an extra Sunday, news- 
paper advertising linage registered 
a substantial gain last month. In 
52 cities measured by Media Rec- 


ords, Inc., linage rose 6.6 percent, 


bringing the gain for the year to 


date to 3.7 percent. 


Features of the survey were the 


sharp rise in general or national 
copy and the relatively small de- 
cline in automotive. National ad- 
vanced 19.1 percent, while automo- 
tive fell back only 2.7 percent. Ap- 
parently the slow sales of cars 
forced makers to advertise more 
heavily than they had been doing 
in recent months. 

For the 11 months financial had 
the largest percentage rise, 6.2 
percent. Retail gained 5.0 percent; 
department stores, 4.7 percent; 
classified, 4.6 percent, and total dis- 
play, 3.4 percent. National had a 
small gain, 1.1 percent, while auto- 
motive was down 8.2 percent. 


Campaign 

In announcing the appointment 
of Behel and Waldie and Briggs, 
Chicago, to direct his company’s 
advertising account, Milton D. 
Hartman, vice-president, Hunter- 
Hartman Corp., St. Louis, stated 
that publicity and sales promo- 
tion efforts during the early 
months of 1942 will center upon 
the claim that, with the Hunter- 
Hartman wheel balancer, the 
wheels of automotive vehicles 
are properly balanced without 
removing the wheels from the 
car. 

The company’s complete line 
of rapid battery chargers will 
also be advertised. 


Joins 


Griswold- Eshleman Co., Cleve- 
land advertising agency which 
handles a number of automotive 


accounts including Thompson 


Products and B. F. Goodrich Co., 


announces appointment of Stewart 


M. Strong, former Goodrich adver- 
tising man, as assistant account 
executive. 

Strong began his work with the 


Goodrich organization Sept. 1, 1933, 





Check in at DeWitt 
Operated Hotels 


The Hotels That Check With 
Every Travel Standard. 














PAUL GARRETT, left, GM _ vice- 


by Henry T. 
wald right, founder of Detroit Ad- 
Club, at club’s 36th annual din- 
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manufacturers to secure the needed 
materials to complete the wheel 
sets, these metals being required 
elsewhere; third, the need for con- 
serving the rubber supply. 

“It is our sincere hope that we 
can count on your wholehearted 
assistance and support with the re- 
sumption of the program at a later 


Labor Conclave 
Fails to Agree 
On War Policy 


By Harry A. Williams 
Associate Editor 

DETROIT.— The conference of 
12 labor representatives and 12 in- 
dustry representatives meeting in 
Washington to map a definite war- 
labor policy failed to reach an 
agreement late Friday night and 
called an adjournment until Mon- 
day morning. 

After separate sessions early in 
the week for the purpose of map- 
ping several proposals, a joint 
session was called for Friday. Re- 
ports at press time indicated that 
the conferees were far from an 
agreement. 

While both sides were said to be 
in unity on banning strikes for 
the duration, chief obstacle in the 
way of an agreement was a clause 
which would freeze labor con- 
ditions in their present status. 

President Roosevelt, earlier in 
the week, had urged the conferees 
to reach an agreement Thursday 
night, or at the latest, Friday night. 

Meanwhile, Walter P. Reuther, 
UAW-CIO executive, in a confer- 
ence with OPM officials declared 
that the 7-day, 168-hour week in 
war plants was being held up in 
many automobile plants, because 
of the wage question. 

Present union contracts specify, 
in most cases, double time for Sun- 
day work and time and one-half 
for Saturday work, Reuther said. 
The 7-day week would make neces- 
sary these extra payments, unless 
labor contracts were changed. 

In Detroit, meanwhile, the UAW- 
CIO called a national meeting over 
the week-end for discussion of the 
unemployment crisis now facing 
automobile workers. Total unem- 
ployment in January in car fac- 
tories in Michigan has been esti- 
mated at 150,000 workers. 

A new contract between the 
Hudson Motor Car Co. and the 
UAW-CIO was signed by company 
officials and ratified by union 
members last week. 


Output 


(Continued from Page 1) 


rect defense production, which of 
course has complete priority in all 
lines. If, as is highly probable, 
light-truck output is abolished be- 
ginning with February, officials 
say the ban will continue for an 
indefinite period. 

Simultaneously there was in the 
works at the Office of Price Ad- 
ministration an order which would 
introduce rationing into the distri- 
bution of medium and heavy trucks. 
The order momentarily expected 
would restrict the sale of these ve- 
hicles to persons and firms having 
preferential ratings. 


Autocar Branch 
CHARLOTTE, N. C. — A modern 
building here with 10,000 square feet 
of floor space, has been leased by the 
Autocar ruck Co., according to an 
announcement ay James N. Jenkins, 
manager of the local branch. 





Clearing the Air 


Due to a misunderstanding on 
the part of some dealers, who 
evidently failed to read the text 
of the dual service story on page 
one of AUTOMOTIVE News Dec, 8, 
Automotive NEws wishes to point 
out that the CIT installment- 
payment plan for service has 
no connection whatsoever with 
the installment plan offered by 
Dodge dealers. 

CIT has merely extended a 
program inaugurated in June, 
1940. The Dodge program was 
originated a few months later 
for Dodge dealers. 
















date, because of its fine contribu- 
tion to the youth of, America.” 


B igpcie! WONS, famous radio phil- 

osopher, once read a poem over 
the air about two college chums 
who hadn’t seen each other since 
campus days. One of them always 
was going to write to his boyhood 
pal and reestablish their friend- 
ship, but somehow or other he 
never got around to it. And then 
he picked up a newspaper one day 
and read of the death of the other 
fellow. The letter never had been 
written. 

A parallel case is that of Charley 
Cutting and me. Charley died one 
day last week. Which carries me 
back to 1890—my kid days in Chi- 
cago. I had joined the Washington 
Cycling Club, had bought a high- 
wheeled bicycle, an “ordinary,” and 
soon showed a turn of speed that 
enabled me to hold my own in the 
“scorches.” The club put on a 10- 
mile road race through the West 
Side parks, a handicap affair, with 
Charley Cutting and Fred H. Brown 
on scratch—me on the two-minute 
park. Well, to make a long story 
short, I not only won the race but 
also second-time prize, beating Cut- 
ting’s time. Charley then was sell- 
ing Victor bicycles for A. G. Spald- 
ing & Bros. and as a local speed 
merchant he ranked high. 


BUT FROM ‘those days on I 
never again saw Charley Cutting. 
He grew up and in 1910, the next 
I heard of him, he was manufac- 
turing the Cutting automobile in 
Jackson, Mich. It was a good car, 
too, and in the $1,500 class. Be- 
cause of his racing in the bicycle 
days, it was but natural that he 
should put a Cutting in the Indian- 
apolis 500-mile race. He was in the 
first one, the 1911 event won by 
Ray Harroun, and the car was 
driven by Delaney. It didn’t win 
but it was still running at the fin- 
ish. The next year Charley tried 
again, with the famous Bob Bur- 
man at the wheel. That car went 
380 miles before it went out. Next 
the Cutting went in the Glidden, 
the national reliability tour. The 
Cutting company folded up soon 


after. 
* * * 


I CAME to Detroit in 1930 and 
a few years later Charley, then a 
manufacturer’s rep, called me on 
the phone and suggested we get 
together and talk over old times. 
We didn’t then and not even a 
year ago when he again phoned. 
We never did. And the death no- 
tice the other day told me that 
Charley died at his home a few 
doors from mine on Whitmore 
road, Detroit. And I didn’t know 
that he was a neighbor, either. 


Service 

(Continued from Page 16) 
1940, to October, 1941, shows how 
some of these newly prescribed 
service recommendations worked 
out when service was given only 
as needed instead of on a mileage 
basis. 

These 21 cars ran up from 22,600 
to 45,500 miles during the 12 
months, with an average of more 
than 30,000 miles per car. During 
that time one car had two major 
tune-ups in 25,000 miles; another 
had two major tune-ups and one 
minor tune-up in 27,000 miles, while 
a third had three major tune-ups 
and one minor tune-up in 35,000 
miles. 

Brake adjustments averaged one 
every 10,000 miles for the 21 cars. 
One car had two adjustments in 
31,000 miles; another two in 34,000 
miles and a third two in 40,000 
miles. Spark plug _ replacements 
averaged 18,000 miles. 

Marshall realizes that such 
abrupt changes from the old rule- 
of-thumb or mileage basis to the 
new Prescribed Service plan are 
going to be more difficult for the 
service men to handle than to just 
keep on trying to sell the owner 
more and more service for his car. 
But he is equally sure that it will 
give greater satisfaction to the 
owner, provide a type of service 
that every owner can afford, bring 
in more customers and hold them 
longer, and in the long run add 
materially to dealers’ service vol- 
ume. 


Now and Then... 





Wim Francis O’New has been in the tire business all his life, start- 
ing while a college boy as a bookkeeper in his father’s cotton mills. 
The cotton mills provided fabric for tires. ... He has served longer as 
president of a major tire company than any other man in the industry 
and the General Tire & Rubber Co. of Akron has just reported the 
greatest year in its history. ... His tire history goes back to 1907 when 
he went to work for his father’s Worcester mills while a student at 
Holy Cross college. He chiseled enough time from his football to learn 


all about tire fabric. 


After graduation he returned to Akron and entered his father’s de- 
partment store as merchandise manager. But not for long. Tires had 
got him. He went to Kansas City and there opened a Firestone agency. 
. .. With Bill Fouse as his partner he began to build rubber goods in 
the back of his store. The business grew until they soon employed 100 
men and did an annual business of a half million dollars. ... Right then 
O’Neil decided to go into the tire-making business in a big way. His 
friends told him he was smart in picking Kansas City. He would get all 
the local trade and wouldn’t have to compete with the big leaguers 
from Akron. Right then Akron got another rubber company. O’Neil de- 
cided he would make good in the big leagues or not at all. So he re- 
turned to Akron and raised the money to start the General Tire & 
Rubber Co. That was in 1916. He was elected president and has been 
president ever since. Photographically, he is shown on the left as he is 
today and right, as he appeared in 1916 when he started General. 





NSPA Conclave Urges 
Stable Govt. Policies 


(Continued from Page 2) 


what definite message to jobbers, 
who want to know where they 
stand, what with such problems as 
shortage of merchandise. However, 
the only suggestion I can offer is 
that manufacturers advise jobbers 
each month how much merchan- 
dise, and what kind, they may ex- 
pect.” 

The closing session witnessed the 
elevation of a jobber from senior 
vice-president to president for the 
coming year. He is Robert L. Terry, 
of United Wholesalers, Sioux City, 
Ia. Walter C. Dodge jr., of Ferodo 
& Asbestos, Inc., Brunswick, N. J., 
was raised to senior vice-president, 
and was succeeded as junior vice- 
president by William J. Menghini, 
of Springfield Auto Supply Co., 
Springfield, Tl. 

New directors voted in to fill 
vacancies included: D. L, Naylor, 
Auto Spring & Supply Co., Wichita 
Falls, Tex.; Dean Lacey, Lacey 
Automotive Parts Co., Salinas, 
Calif.; W. R. Waddell, Federal- 
Mogul Corp., Detroit; C. S. Rogers, 
P. & D. Mfg. Co., Long Island, N. 
Y.; Herbert Knapp, McQuay-Norris 
Mfg. Co., St. Louis and, for Can- 
ada, J. M. Taylor, Taylor & Pear- 
son, Ltd., Edmonton, Ala. 

Two resolutions were passed. One 
provided for a mail election next 
year in the event that the war 
makes a convention inadvisable. 
The other held the olive branch 
out to the Motor and Equipment 
Wholesalers Assn. and the Motor 
and Equipment Manufacturers 
Assn., with which the NSPA is at 
odds over show sponsorship and 
convention dates. The latter reso- 
lution approved cooperation of the 
three associations when shows are 
resumed “after the war is won.” A 
third resolution, putting the NSPA 
on record as urging favorable ac- 
tion on the recently introduced 
federal labor bill, was voted down. 

Calling off of this year’s Auto- 
motive Service Industries show 
posed problems of raising revenue 
to take up the slack. The solution 
was found in the assessment of $50 
upon each manufacturer member, 
and the withholding of a $25 refund 
which hitherto had been given back 
to each jobber member attending 
the convention. Endorsement of 
these procedures was given unani- 
mously at group meetings. 

All convention and group meet- 


ings were held in the mornings, 
the afternoons being devoted to 
“conference periods” in manufac- 
turer headquarters, which kept 
open house to the jobbers on the 
seventh and eighth floors of the 
hotel. 

Representing the government as 
program speakers were Lieut. Col. 
Edwin S. Van Deusen of the War 
department; Alex Taub and J. E. 
Graham of the Office of Production 
Management, and T. J. McCormick 
of the Wage and Hour division. 

Others who addressed the meet- 
ings were Arch T. Colwell, presi- 
dent of the Society of Automotive 
Engineers; NSPA President-elect 
Terry; C. Don McKim, executive 
vice-president, and Harold Half- 
penny, legal counsel. 


Terry referred to the automotive 
industry as the “life blood of de- 
fense” and added that its future 
calls for efficient management of 
individual businesses, practical 
governmental direction and indus- 
try unity. He urged particularly a 
close cooperation between manu- 
facturers and jobbers. Terry stated 
that “it is unfortunate we severed 
connections with the two other 
associations.” 





HERE’S A GRAPHIC comparison showing how 90 
bright trim on Ford trucks had been removed months 
issued its ruling banning such trim after Jan. 1. 


Dealers 
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locating gasoline. There’s no im- 
mediate shortage of gasoline in 
prospect, U. S. officials considering 
this allocation program only be- 
cause of its merits in conserving 
cars and rubber. 

Many dealers, having ware- 

housed a considerable supply of 
new cars, plan to sell only enough 
cars (at a full gross profit) to 
keep their businesses going, with 
the hope of stretching their supply 
of new cars over six months. By 
that time, the war situation may 
be changed considerably. 

Inventories of new cars will 
probably be around 400,000 by Jan. 
1, compared with an inventory of 
about 435,000 on the same date a 
year ago. 

More details on new-car produc- 
tion after Feb. 1 will be forthcom- 
ing following an all-industry con- 
ference with government officials 
in Washington on Jan. 15. In pros- 
pect are complete halting of light- 
truck production after Feb. 1, for 
a few months at least and reduc- 
tion of new-car output to a point 
where only emergency needs (such 
as police, doctors, etc.) would be 
met. 

As dealers seek ways and means 
to tide them through the war, they 
face these prospects: (a) De- 
creased service-business potential, 
because of restricted use of tires 
and the possible curb on gasoline 
sales, both of which would reduce 
motoring; (b) Reduced profit po- 
tential by the imposition of ceilings 
on both new and used car prices; 
(c) Unlikelihood of the government 
allowing dealers to manufacture, 
in their shops, parts for war ma- 
terials; that is, for the present at 
least. 

While the factories are trim- 
ming their field forces to skeleton 
crews, there is every indication 
that car makers will do everything 
in their power to aid dealers in 
weathering the emergency. Fac- 
tories realize that dealer survival 
will determine the re-establishment 
of volume selling in the post-war 
period. 


Obituaries— 





Maguire, Pioneer Car 


Dealer, Dies at 61 

YOUNGSTOWN, oO. — Andrew 
Maguire, 61, for more than 25 
years an automobile dealer here, 
died suddenly last week. For many 
years he had been head of the 
Maguire Auto Co. He recently es- 
timated he had sold 20,000 cars in 
the Mahoning Valley. 

He was president of the Ma- 
honing County Automobile Dealers 
Assn. and many civic groups. He 
entered the automobile business 
here in 1915, after being engaged 
in the automobile accessories busi- 
ness. During the early days he 
sold Pierce-Arrow, Durant and 
Star automobiles but since 1929 he 
had been De Soto- Plymouth dis- 
tributor. His widow and two chil- 
dren survive. ? : 


Heber F. Massie 

GROVE CITY, O.—Heber F. Massie, 
46, owner of the Cleveland dealershi 
here died last week at his home fol- 
lowing a brief illness. He had been in 
Grove City for about two years and 
previously had been connected with 
the Chevrolet Co. in Springfield, O. 
Surviving are his wife, four sisters 
and a brother. 
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i. as through the years they 
have made major contributions to America’s peace time ¢con- 
omy, so will the nation’s automobile dealers in the months 
ahead face their war time problems with resourcefulness, 
with determination and with fidelity to their obligations as 
| 


citizens and business leaders. 


To all of them—dealers tn competitive products as well 


as our own Studebaker dealers— we extend our Christmas 


greetings and our best wishes for success in meeting the | 


problems of the New Year. 


| | 


THE STUDEBAKER CORPORATION | 


